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This is one of a series presenting the following Peoria Life features: 


1—Live attractive policies to meet every need . 7—A Big Happy Family of Successful Agents. 

2—Lifetime contracts providing liberal commis- 8—Tetal Abstainers insured at reduced rates. 
sions. 9—We work for and with our agents. 

3—AIll promotions made from the ranks. 10—P. D.Q.—“Pelicies Delivered Quickly.” 

4—Peoria Life men are trained for their w 11—Satisfied Pelicyholders make Prosperous Agents 

5—All Dea th-claims seid fo 30 minutes 12—Policies Strong as Farm Mortgages Can Make 

6— We insure women on equal terms sate Them. 


Success Talks No. 12. 





Confidence is the foundation of business. 
A life insurance salesman’s efforts are 
a wages if his prospect is satis- 


fied of the reliability of the Company he 
represents. 


Aside from its Home Office Building, 
the investment of the Peoria Life Insurance 
Company reserve funds are confined to 
selected farm mortgage loans, in no case 
for more than 50% of their value. To 
men unfamiliar with, or doubtful of, the 
absolute security of legal reserve insurance, 
there is satisfaction in the knowledge that 
their Peoria Life policies are as strong as 
farm mortgages can make them. 


Peoria Life helps its agents to make good. | | | 


(AWM) GOOD CONTRACTSTO LIVE CLEAN AGENTS (aI) 
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The Michigan Mutual Life 
Insurance Company 


J. J. MOONEY, President A. F. MOORE, Secretary 
GEO. B. McGILL, Supt. of Agencies 


105 West Jefferson Avenue, Detroit 


offers 
in 
Alabama Iowa Mississippi Ohio 
Georgia Kentucky Missouri Pennsylvania 
Illinois Maryland Nebraska Tennessee 
Indiana Michigan North Carolina West Virginia 


with a company of 


AGE 
SIZE 
STRENGTH 


Acceptable Contracts Satisfactory Policies 
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Twenty-Sixth Year. No. 7 
AAT HAAN PO 


THREE TEXAS CITIES 
HEAR PRESIDENT SHUFF 


Houston, Dallas and El Paso All 
Held Sales Congresses 
Last Week 


MANY NOTEWORTHY TALKS 


Service and Cooperation, with Tone of 
Optimism, Form Keynote 
of Gatherings 


DALLAN, TEX., Feb. 14.—President 
lohn L. National Asso- 


Shuff of the 


ciation of Life Underwriters found 
local associations ol msurance men 
ready and waiting for him this week 
He addressed some one thousand men 


n three cities of the while he 


as passing through ane 


1 underwriters 
declare the visit of the hustling man- 
er of the Union Central Lif has 
under- 
writers of the “Lone Star” state with 
the National Association and its ideals 
and purposes. 


closely united the wide-awake 


President Shuff's Message 


Mr. Shutf declared betore the msur- 
Texas that th 
association is working for certain 
and that if his deserting his post at his 
office and touring the nation would aid 
in attaining those ideals he would con- 
sider his time and money well spent 
He addressed the underwriters at 
Houston, Dallas and El Paso 
Mr. Shuff’s subject at these sales 
congresses was “The National Associa- 
tion and Its Purposes.” He told what 
the national association is and what it 
is doing He declared that the 15,000 
members of the national 
wrote approximately 75 percent of the 
business in the United States last year, 
notwithstanding the fact there are some 
185,000 insurance agents in America 
He declared he considered that a good 
record and that a membership in the 
association was a badge honor. Mr. 
Shuff said the isiness is not 
a game but a profession and that he 
did not want to belong to a profession 
from which his hest friends could not 


ice men Ol 


ide als 


association 


o! 
insurance bt 


come He said he was for the insur- 
ance business first, last and all the 
time because it was performing one oi 
the greatest services in the world. He 


declared the insurance agent of today 


and in the future must be an honest 
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WO QSAAON WH 


| THURMAN IS CHAIRMAN| PLAN SALES CONGRESS 


PLANS FOR RESEARCH BUREAU | CONVENTION TO BE SNAPPY 


General Conference of All the Com-| Chicago Association Will Stage Big 
Sales Gathering March 13—Ham- 


mond to Be Chairman 


panies Interested in the Move- 
ment Called for March 7-9 


Oliver Thurman, superintendent of | \ one-day sales congress will be 
agencies of the Mutual Benefit, was] staged by the Chicago Association of 
elected chairman of the executive com-| | jf. Uypderwriters on Mondav. March 
mittee of the new Life Insurance Re-| , t the Hotel La Salle Darby A 


Oo 
search Bureau, at its first meeting held Phas 
at the Carnegie Institute, Feb. 4. G. L. | < 


Chicago manager oi the Mutual 
Hunt, superintendent of agencies of the | 





Guardian Life, was elected vice chau ny a ad issociatio announces that 
mal There were six of the seven Wilmer Hammond, agency manager Ol 
committee members present at this first | the Equitable I of New York, will be 
meeting of the organization. Dr. W. \ chairman of the mecting. The executive 
Bingham, head of the division of Co- | committe: yf the Chicago association 
operative Research, and Dr ( S.| will comprise Mr. Hammond’s commit 


tor the congress 


Yoakam, director of the Bureau of Per- | tee Of arrangeme 


sonnel Research, under which the lit 
























man and a man who makes his promises 


That meant that the insurance | 


good 





man must not “peddle any kind of 
chatter to sell insurance.” 
lUrges Association Work 


He had but one remedy for bad 1S1- 
ness: hit the ball and hit it hard He 
had but one thought for any insurance 
agent get into the local association 
and through it the national association 
and work for the things both are trying 
to accomplish He could see but one 
brand of insurance agents: the man 
who tells the truth when he is trying 
to sell an insurance policy 





‘ ralks To Be Practical 
insurance work will be done, both de- : ; 
scribed the work which the Carnegi t ans i itl ne Chicago gatl 
Institute has done along research lines ring will be rely a es convention 
Each brought out clearly the develop- | \‘ ’ executives Vv not be invited 
ment in the past five years of thi to s ' ry will » talks by a 
branch of the service at Carnegie and | tuaries or medical directors. The ent 
showed the assistance that the institute | Program will be given over to men who 
is given various lines of American re yw « ed S¢ ng work, who 
siness in the solution of its various | have shown their ability to produce bu 
problems nes nd who can give practical, helpful 
iddresses. | planned to have one or 
Duties of Executive Committee two talks en who e conduct 
It was explained that the duties of | salesmanship courses in some of th 
the executive committee were to repre- rincipal universit ot the country 
sent the companies which will co- The ide t the Chicago meetir will 
operate in the work of the new bureau, | be to stimulate sales, and to provid 
to assist the staff at Carnegie in formu- | those who attend with practical, work 
lating the problems which are to be] able selling plans. Those who speak 
studied and to have continual touch | will not necessarily be connected witl 
with the general outline of the work a the life insurance isiness, the only re 
well as with the expenditure of all | quirement being that they are successful 
money contributed by the companies. | salesmen. No time be given to a 
Carnegie Institute has contributed | consideration of the historical side of 
$10,000 of the total necessary for the life insurance ind speakers will not b 
bureau's budget, and will also contril permitted to indulge themselves so far 
ute much of its valuable information in | as statistics are concerned. The 1 9 
experience gained through the last few will open at 10 m.. and at noon all in 
years of research work ittendance will take luncheon in an ad 
John Marshall Holcombe, Jr., busi- | joining room. The convention will re 
ness Manager ol! the bureau, gave a re- convents it 2 p. m. and cor tinue until j 
port of the Cincinnati meeting H¢ 
lso reported on hi trip during the 
last three weeks, in which he visited perating companies will study and di 
21 companies in the interest of the uss the work which is to be d the 
bureau. Mr. Holcombe said that com method of attackir the proble i 
panies not already in the bureau found | any other matters al this line. Eacl 
great interest in the plan, though many | member comp will be expected to 
executives do not fully understand what | send a representative to the meeting 
it was expected to accomplish who is in the agen department 
However, new companies are joining | Quainted with the policy of that de 
continually, four having become mem-| Partment, and who will be interested 
| ceTs Since ‘the last announcement T hese l rt ularly i issisting tl c bt cau ft 
new comp es ntral Life of ender ervics to the company im a 
Des Moines, M al of Colum study of various sales problems. Whet 
bus. Ohio Natio1 Ohio State ever possible, the agen¢ managers of 
This makes the ership 26. | the companies will attend. At the clos« 
rhe executive su ested this three da the exe y 
placing a definit the number | co ittee will meet again and « det 
of memberships to be accepted in the | the various problems with the company 
next few months, as the companies have | representative TI meeting will be 
ipplied so rapidly for membership. It March 10 
was said that the bureau could only The executive committee .was also 
give adequate service to a few more | shown a handbook comprising various 
than the present number. This is quite | aids in the selection of salesmen, such 
lifferent from the original situation, as s personal history lanks and other 
the bureau had believed its greatest | forms. Dr. C. F. Hansen, of thi reau 


problem to be the securing of member- | staff, described at length the various 


ship. points connected with the use and cor- 
It was suggested and approved that | rection of these blanks and said that 


held | they wou be of great assistance to 
10 is picking out new sales- 


three days be 


a conterence of 
March 7-9 at Carnegie, at which time 








(CONTINUED ON PAGE 19) 


representatives from each of the co-| men. 


$3.00 per year, 15 Cents a Copy 


LIFE COMPANIES ARE 
IN MISSISSIPPI NET 


Suits Brought Accusing Them of 
Violating the Anti-Trust 
Law 


HEAVY FINES ARE ASKED 
Some of the Interesting Phases Brought 


Out by Surprising Litigation 
by District Attorney 


IACKSON, MISS Feb. 14.—Suits 
nting t nearly 950.000.0000 were 
led by District Attorney A. J. Brown 
ne chancery court of Covington 
t at Coll Miss., last Satprday 
‘ ction is brought under Chapter 
145 of the Mississippi Code of 1906 
] us | a>» a Das > Ior the suits 
ed more ear ago by Stokes 
\. Robertson against the fire insurance 
es Tl statute provides for 
iximut penalty of 30,000 fine tor 
eat lay the companies are convicted 
of violating the law, and in the case of 
re co panies a man ul pe alt 
was imposed, 
Charges That are Made 
he bill of « plai t, a document ol 
e seve! thousand words, charges 
t the defendant companies entered 
piracy late im January of 
108 to fix rates on insurance sold 
the state, with the purpose of 
ling the citizens and in violation 
the nti-trust laws of the state It 
te specifically that the companies 
eed an themselves “to charge all 
| f the same class and with 
same expectation of! life the same 


miums or rates charged for policies 
I or endowment insurance by each 
company” and that 


before it placed a con- 


ract with any of the people or cliti- 
é of tl tate would have an under 
tanding and agreement with every 
tl rance company the _ exact 
premiums or rates to charge for poli 
es of life insurance of the various 
ls as hereinbefore set out, that it 
vas agreed by all said companies to 
issil 1 individuals of equal expec 


tion of life and that such individuals 


were classified tor each and all of said 
ants to charge the same rates or 
ums as would be charged by all 
ther defendants > »« = 2a 


that all of said defendants in 


reecing upon the premiums or rates 
» be charged used what is commonly 
lled mortality tables, representing 
it by this means they would prob- 
ly tell the number of years that a 
or woman of a given age and 

irv health would live.” 
The bill concludes that such an ar 
gel t t is to destroy competi 


on and to injure the insuring public 
Companies That are Involved 


The insurance commissioner is 
med as agent of the companies for 











Henry 
com- 


service, and accordingly, T. M. 
has been served with subpoena, 
manding the following companies to ap- 
pear in court on the second Monday 
of arch, 1922: New York Life, North 
Carolina Mutual, Pacific Mutual, Penn 
Mutual, Phoenix Mutual, Pan American 


Life, Prudential, Protection Life, Provi- 
dent Life « Accident, Reliance Life, 
Security Mutual, State Life of Indiana, 
Union Central, United Life & Accident, 


Volunteer State Life, Life & Casualty, 


THE NATIONAL 


UNDERWRITER 


NO ACTION YET TAKEN | EXAMINATION REPORT 


\etna Life, Atlanta Life, American Na- | 
tional, Bankers Reserve, Cotton States, 
Conservative Life, Equitable of New 
York, Fidelity Mutual, Franklin Life, 
Great Southern Life, Interstate Life & 
Accident Home Life, International 
Life, Jefferson Standard Life, Lincoln | 


Reserve, Mutual Benefit, Metropolitan 
Life, Michigan Mutual Life, Maryland 
Assurance, Mutual Life of New York, | 
Missouri State Life, Manhattan Life, 


National Life of U. S. A., National Life 
& Accident. 


Mississippi Companies Excepted 


The bill sets forth the laws under 
which the several companies are in- 
corporated, and their domiciles. There 
are several discrepancies in this. The 


Cotton States, which was incorporated 
under the Mississippi law, is listed as 
a Tennessee company. 

Both the Lamar Life, of Jackson, and 
the Gulf Coast, of Gulfport, Miss., are 
excepted. This is causing com- 
ment, but no one has as yet attempted 


some 


to assign a reason. 

Other inaccuracies occur, in that some 
of the companies named were chartered 
and began business after the date named 
in the complaint as that upon which the 
conspiracy was entered into. 

A brief notice of the action appeared 
in the papers Saturday afternoon, and 
came to the attention of members ol 
the legislature, who were on an inspec- 
tion tour through southern Mississippi. 
There was not a great deal of comment 
Governor Russell and Mr. 
outspoken in their 
Browning's 


Friends of 
Robertson 
praise of 


were 
District Attorney 


enterprise, while those who have fought | 


the fire insurance suit were bitter 
against the life suit. Other members 
took the matter calmly, while still others 
did not regard it seriously. 

The news was not generally known in 


Jackson until Sunday morning, when 
the local papers carried a story. 
Expect Others to Follow 

\ great many insurance men natur- 

ally expect that the casualty, accident 

and miscellaneous companies will be 


next, though there has been no definite 
talk of a suit lately. 

Quite a few expressed the opinion that 
Mr. Robertson was the inspiration of 


Mr. Browning’s suit, if not directly 
responsible for it. Mr. Robertson de- 
nied this in talking to some friends 


Saturday. 

However, it is generally known that 
his representatives spent several months 
in the Mississippi insurance department, 
about a year ago, gathering data which 
it was supposed was to be used in con- 
nection with a suit against the life com- 
panies. There was a considerable amount 
of talk last October and November of 
the likelihood of a suit by Mr. Robert- 
son, but one of his close political friends 
in Jackson is authority for the state- 
ment that Mr. Robertson had intended 
suing the life companies, but had con- 
cluded that there was no ground upon 
which he might bring action, as the Mis- 
sissippi insurance law provides that 
either the American experience table or 
the Actuaries table shall be used as a 
basis for the premium rates. 

Henry Had No Warning 

T. M. Henry, insurance commissioner, 
in discussing the suit against the life 
companies, said that he had had no pre- 


vious warning that the suit would be 
filed. He expressed himself as opposed 
to the litigation, and thinks that it is 


nothing short of an outrage. However, 
he did not venture any prediction as to 
the outcome. Asked why the Lamar 
Life and the Gulf Coast, two Mississippi 
(CONTINUED ON PAGE 16) 


TO HAVE CONFERENCE LATER 


Insurance Commissioners of Indiana, 
Illinois and Missouri Have Reached 
No Agreement Yet 


Superintendent Ben C. Hyde of Mis- 
souri that in view of the con- 
troversy that has arisen between the 
i Missouri, Illinois and 
Indiana over the reciprocal issue result- 
ing in retaliatory action in which all 


States 


commissioners of 


kinds of companies in these three states 


were involved, it might be well to have 
a meeting of the reciprocal committee 


of the Insurance Commissioners’ Con- 
vention. Mr. Hyde has suggested that 
this meeting be held in Chicago the 


week of Feb. 20. Superintendent Hous- 
[!linois has to be in New York 


ton ot 


as a witness in court during that week, | 


so some other time will have to be ar- 
ranged. 


RULING IS SUSPENDED 
INDIANAPOLIS, IND., Feb. 15— 


There have been no new developments 
in the Ind’ana-Missouri controversy 
over Indiana’s ruling that reciprocals 
must make deposits of $25,000 with the 
state insurance department. A confer- 
ence will be held some time next week 
to go into the matter and dispose of it 
if possible. Superintendent Hyde of 
Missouri has suspended his ruling that 
Indiana companies shall not operate in 
Missouri if the deposits ruling stands 
and will hold it in abeyance until the 
question is settled. This automatically 
suspended Indiana’s retaliatory ruling 
that Missouri companies should be 
barred from Indiana, Commissioner 
Thomas S. McMurray, Jr., having so 
ruled as a reactionary measure. Ne‘ther 
side is willing to predict the outcome, 
but it is regarded as certain that an 
agreement will be reached. 


Fraternal to Revise Rates 

\ special meeting of the Catholic Or- 
der of Foresters is being held in Chi- 
cago this week to consider a readjust- 
ment of rates. About 235 delegates are 
attending, representing 
160,000 members of the order in the 
United States and Canada. The Cath- 


| olic Order of Foresters revised its rates 


in 1913 on the national fraternal con- 
table, the members at that time 
being rerated at the age of entry. It is 
now found that a further readjustment 
is necessary in order to comply with the 
adequate rate laws which are being en- 
acted in most of the states. It has been 
proposed that the American experience 
table be adopted which would assure 
solvency, and at the same time provide 
members with additional policy forms, 
extended insurance, cash surrender val- 
ues, etc. The meeting will conclude 
today (Thursday). 


eress 


approximately | 


AMERICAN LIFE REINSURANCE 





Texas Department Reviews the Record 
of Last Year and Finds Con- 
dition Satisfactory 


Report of examination of the affairs of 
the American Life Reinsurance of Dal- 
las, Texas, has been made public by the 
Texas commissioner. The examination 
covers 1921 and was made by C. P. 
Rockwell, actuary, Texas department, 
and Frederic S. Withington, consulting 
actuary and examiner. 

“i gratifying to be able to state 
that we find, after close investigation 


that the history of the company from 
the beginning has been entirely free 
from objectionable methods or prac- 
tices,’ the examiners said in their report. 
“Its officers and directors are men of 
recognized ability and character and 


energy. It is evident that the company 
enjoys the fullest confidence of its 
clients and that both the excellent serv- 
ice and the security it furnishes are duly 
appreciated.” 


Chicago Office Justified 


The company 1s licensed to transact 
business in Illinois, Indiana, lowa, Kan- 
sas, Missouri, Nebraska, Ohio and 
Texas, but accepts applications for re- 
insurance by mail from companies domi- 
ciled in some other states. On Aug, 15, 
1921, the company established a branch 
office in Chicago, with the secretary in 
charge. [The results in the. matter of 
and of maintenance and the 
volume of new __ business 
through the Chicago office, shown by 
the records on file, indicate that the es- 


expens¢ 


tablishment of this branch has been 
entirely justifiable, says the examiner’s 
report In this connection it is stated 


by the examiners that the company em 
agents, and obtains its busi- 
ness by correspondence and by personal 
solicitation and efforts of its officers, 
who receive ro compensation other than 
the salaries voted them by the board of 
directors 


ploys no 


Financial Statement 


The insurance record showed that at 
the end of 1921 there were in force 
5,894 policies, amounting to $27,146,043, 
compared with 5,058 policies, amounting 
to $19,025,345, on Dec. 31, 1920. In 1921, 
1,000 policies, amounting to $7,480,322, 
were reinsured. The company also car- 
ries for other companies additional acci- 
dental death benefits amounting to $14,- 
which $3,85 is reinsured 
in other solvent companies. 

The financial statement as of Dec. 31, 
1921, shows total income of $266,582, of 
which $126,238 was total new premiums 
and $112,529 total renewal premiums. 

Disbursements totaled $139,874, which 
included $39,584 as net amount paid for 
$46,766 as commissions; $25,973 


and employes. 


=” 





287,685, of 


losses; 
as salaries of officers 





FIGURFS FROM DECEMBER 31, 1921, STATEMENTS 





LIFE COMPANIES 


New Paid- 





Net for Business Ins. in Inc. in Ins 

Total Assets Canital Survlus 1921 Force in Force 
Atlantic Life...$ 769,814 $ 300.000 $ 350,959 $ 15,882,696 $82,761.893 $ 6,171,686 $ 
Comwlth., Neb 504 100.000 34.870 8.614.793 35.576.648 1.491.737 
Conserv. L., Ind 408 100,600 10,199 4,530,105 11,845,384 1,678,901 
Detroit Life. . ,119 143,848 423.5 , 8 S8$9.975 26,919,176 1,884,210 
Maryland As... 2,718 500,000 60,178 3.790.723 10,071,161 2.504.981 
Masonic Mut 3,095 06,561 $2,448,000 101 229.995 0,124,750 
Midland L.. Mo 881 100,000 67.693 3.764.296 6,012.16 
N’thw. N., Minn 925 . 839.199 139,868,889 », 901,310 
Pan-Amer 680 1.000.000 192.687 87.648.741 290.156 
Prov. L. & ‘ 799 200,000 165.383 10.654 580 2.075.146 
Register L., Ia, 151,747 24,941,274 1,628,272 
Royal Un. Mut 941,121 65,282,454 1,481,172 
ee ee & Ae 3 fee 517.314 69.091,109 1,838,696 
Sec Mut.. Neb ss a a ala 873.563 16.132.300 1,306,667 
So. l.ife & Tr 1,000 000 12°?.998 18.744.462 








| Toledo Trav., O. 100.000 3.772 2.047.133 50 000 
Travelers ..... 219.095.682 7,500.000 10,188,905 y 489.826 180,150,833 
West. U., Wash 6.075.648 200.000 500,308 53,260,054 fear 
Wis. Natl..... 2,336,763 400,000 196,342 20,614,891 1,798,426 





obtained 





February 16, 1922 


Ledger assets totaled $539,524 and gross 
assets $597,591, with admitted assets of 
$583,029. Total liabilities are given as 
$176,504; capital paid in, $250,000; net 
surplus, $156,525. 


Reserves Are Ample 


rhe reserve on total disability ben 
efits is equal to 100 percent of the gross 
extra premiums received therefor in 
1921, and the reported reserve on acci 
dental death benefits is 75 percent of th: 
extra premiums received for the benefits 
the same year. The company carries a 
reserve on all of its policies, on th 
basis of the American 3% percent table, 
except on a small number of policies 


among those co-insured, which are based 
on the New York Life “Tropical” and 
“Semi-Tropical” tables at 3% percent 


interest. 

The company’s mortality experience 
has been exceptionally favorable during 
the past year. 


SALES CONGRESS AT FRISCO 
President Shuff of National Association 
Principal Speaker at Northern Cali- 
fornia Meeting 


John L. Shuff, president of the Na- 
tional Association of Life Tnderwriters, 
was the principal feature of the second 
annual the Northern 


sales congress of 


California Life Underwriters Associa 
tion in San Francisco, Feb. 14. Mr 
Shuff was the second speaker on the 


program speaking on the subpect of 
“The Human Element of Salesmanship,” 
following the opening address on “Life 
Insurance as a Vocation,” by Stuart 
Daggett, dean of the School of Com 
merce at the University of California 
Following community singing and a 
short business Arthur Finley, 
associate general agent of the Northeri 
California department of the Penn Mu- 
tual led a discussion on business insur- 
'ance for small cases and how to write it 
\W. Garner Smith, general agent for the 
life department of the Travelers, and 
Walter J. Mayer of the Aetna Life spoke 
briefly on the subject. 
J. N. Flowerman of the Equitable of 
New York gave an interesting talk on 
hints and observations concerning th 
agent and his business while Fred W 
Heron, agency inspector on the Pacific 
Coast for the Fidelity Mutual, spoke oi 
the strategy of selling income insurance 
for small cases. Beneficiary service was 
d’scussed by Paul Judson of the Penn 
Mutual and demonstrations were 
given by Roy R. Henderson and C. A 
Rodgers of the Ne w York Life. 

Following a banquet in the evening in 
the Palace Hotel R. H. Mauser of the 
Equitable spoke on the sentimental ap 
peal of life insurance. The day was 
brought to a close by a characteristic 
talk on membership in the National As- 
sociation by Mr. Shuff. 


session 


sale Ss 


Office Moved to Omaha 


The Columbia Life has moved its head 
office from Fremont, Neb., to Omaha. 

















Total 

. Paid Total 

Prem otal Policy- Disburse 

Income Income holders ments 

” 703.406 3.277.103 $ 870.074 $1,760,298 

1.170.159 2? 694 252.298 
291.8 7.848 74,690 
$66,056 .251 210,533 
193,458 288,349 27,740 





1, 

2.408.004 1! 

2,361.397 1, 
$32,219 
1,449,323 
73.585 

»724,252 308,2 

,659,115 5 
581,558 
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EQUITABLE’S ACTION 
CREATES COMMENT 


May Deter Other Companies From 
Entering Health and Acci- 
dent Field 


MUCH NON -CANCELLABLE 


Men Will Sell the New Form of 
Disability Indemnity to 


Life 


Their Customers 


Che retirement of the Equitable Life 
of New York from the 


dent field has brought 


health and acci- 
speculation ol 


ill kinds as to the effect of this « 


other life companies that have 


cision on 


had under consideration the opening 





of a life and accident department. Some 


of the companies have been imvesti- 
gating this subject for a long time 
Che Missouri 


accident department last veat 
I 


Metropolitan Life is putting in a similar 
department. The Pan-American Life « 
New Orleans announces that it wi 
soon be ready to write healt 


State Life established an 


and the 


alth and acci 


dent insurance and will push the de- 
partment vigorously Some of the 
other large companies have been very 
much interested in the movement In 
fact, until the Equitable took the step 
it seemed that the tendency ot the times 


might be for the life companies to 
into the accident and health tield very 
actively 

Disability 


Total and Permanent 


ae ‘ | 
The liberalization of the total and | 


permanent disability clause has practic- 


ally made a life policy a disability policy 
of considerable value The modern 
clauses stipulate that if a policyholder 
is disabled totally ior a period of three 
the company will start to pay 
benefits. This makes the 


months, 
the disability 


clause much more definite and more 
valuable to the assured Chere may 


past when 
a claim whether 
the policyholder was really and 
permanently disabled This leit the | 
question open for his | 


doubt in the 
was presented as to 


have been some 


discussion 





doubt is cleared away by the new pro- | 
ision | 
Adopting the 90-Day Clause | 

The life companies feel that the ten- | 
dency of the times is to adopt the 90- | 
day clause for total and permanent | 
yility which will make a definite | 
period to establish a claim. If a person | 


is able to return to work, of course, the | 
benefit will be This 
a policyholder a very good proposition | 
and is a non-cancellable disability pol- | 
icy. The Provident Life & Trust has | 
adopted a very liberal policy; im tact, it 


suspended gives 


included the most liberal provisions | 
that are in vogue atter remaining out | 
of the permanent total and disability | 
field entirely The Travelers has just | 
liberalized this clause adopting the 90- 
day period, as has the Guardian Life 
Undoubtedly, this tendency is due to} 
the competition of non-cancellable in- | 
surance. 
Two Do Not Mix 
The companies find that as far as 
regular accident and health business is 
concerned life men will only produce a 
moderate amount. They will take what 
comes to them but will not give much 
time to it. The men that have been 
specializing on accident and health bisi- 
ness will not give particular attention 
to life business. Companies say that 
as a practical rule the two classes do 
not mix and that they cannot depend on 
their life men to write a satisfactory 
amount of accident and health business 


(CONTINUED ON PAGE 11) 


| after the fire was discovered 
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|PIGGOTT HEADS LIST | “COUNT ON CALIFORNIA” | SEE “OLD-FASHIONED” 


LEADS IN PAID-FOR BUSINESS} LINCOLN LIFE MEN’S SLOGAN 


Takes Top’ Position Among Agents of | Enthusiastic Three-Day Agency Meet- 


Travelers in United States for 
Last Year 


QO. A. Piggott of Chicago, manager of 
the life t department of the 
Chicago local agency ot Critchell, Mil 
ler, Whitney & Barbour, has een 
notified by the home office of the Trav- 
elers that he has produced more paid-for 


and acciden 


ust | 


lite insurance during 1921 than any 
other agent of the cor 

U1 ited States Critchell, 

ney & Barbour have a 

for the Travelers. In 








ing Held at Los Angeles by 


Home Office Party 
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0. A. PIGGOTT \ngeles 
On the ld ‘ the ‘ 
Piggott’s production, the agency itself I were d ered by the Il 
ranked high on the Travelers list for ent Effective Delivery of the 
1921. Poli | G. I]. Gilbert of Santa Ar 
Mr. Piggott has made a remarkable Sclect Prospects by F. S. Pa 
record since establishing the life and Los A les: “Methods and \ 
accident department for Critchell, Mil- | 0’ ‘ larizing for Prospects,” by H 


He was for- 
iger for the 
assumed 


ler, Whitney & B 
merly Illinois t 


i 
his present positio1 nd during that 
year he ranked sixteenth in paid-tor life 
business. For 1921 Mr iggott tops 
the list, in spite of the tact that he de- 
votes much of his tim to assisting 
brokers who place business through his 
office As a result of Mr. Piggott’s de- 
velopment work. the Critchell, Miller, 
Whitney & Barbour general agency is 
able to offer a life and accident service 
second to none. Mr. Piggott is thor 
oughly experienced life and disability 


man He is energetic at d alert, and his 
record - 


cuished one 


Guardian Men at St. Louis 


I Louis Hansen, vice-president o 
the Guardian Life nd George I Tunt, 
uperintendent of agencies, attended the 
annual group meeting of the Western 
ind Central 1 inagers of the company 
Mor day andl Tuesd \ . on Louis 
Sues for Insurance Money 
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Company Officials Speak 


Speeches were made by Secretary a1 
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METHODS RETURNING 


Men 
mentals of Life Insurance to 
Be Stressed This Year 


Milwaukee Expect Funda- 


A BIG 





LAPSES PROBLEM 





Tendency in Many Quarters Is to Re- 
gard Them as Due Largely 


to Poor Selling 
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, ‘ | 
tated especially in the past on account 
of the tax or uncertainty regarding it. 
Nevertheless, a great deal of this busi- 


THE NATIONAL 
other changes in conditions, the policy- 
holder checks up where he can cut off 


‘expenses’ or reduce the cost of 


ness was sold in 1921. | especially if he is a new policyholder, is 

“We do not think, and are acting ac- | likely to go over his contracts and see 
cordingly, that present business condi- | whether he ought to keep it up or let it 
tions are seriously deterrent to the sale | 0. Remember, I speak particularly of 
of life insurance for business purposes,” | the man who formerly was not insured, 


general of 


“For one 


said one 
company 


agent an eastern 
thing, the office 
and salaried man has not suffered the 
reduction of income that the factory 
worker suffered and may still suffer. 
“Furthermore, the value of good men 


seems to be appreciated more in busi- 
ness now than ever before. With all | 
the unemployment, good men, partic- | 
ularly in professional or administrative | 
service, are scarce. The requirements | | 
everywhere have been advanced. The | 
vear will be marked by strict economy | 
and efficiency in business. Only good | 
men can stand up under the require- | 
ments. It is the antithesis of 1918. Such 


valued, once in the business 
and a lot of insurance 


men will be 
and proved up, 


will be sold to cover them. There is no | 
question about this.” | 
Problem of Lapses | 

= , , | 
That lapses will continue to be a | 


pretty big problem in 1922 is quite gen- 
erally admitted in Milwaukee and Wis- 
consin life circles. One official of a 
Milwaukee company made an unusually 
interesting observation on the point, 
saying: “So far as lapses are concerned, 
{ suppose that is a pretty big problem 
with many a company. In terms of 
amount, there has been a large lapse and 
this because the water has been 
equeezed out of the large business of 
1920. This business was written under | 
stress and during a time when people 
had a lot of money. 
“T think, too, that in some cases, en- | 
tirely unwittingly, certain involved | + 
policy contracts have brought their | 
fruits in lapses. There were many pro- | 
visions almost unintelligible to the ordi- | 
nary layman put into policies. When | 
under the stress of reduced income od 


18 


| the 


| the 


or who had perhaps a small policy under 
some every-day sort of a plan. Be- 
wilderment follows his examination of 
the policy that tied in knots with 
‘provisions’ and qualifications. The man 
is not going to the agent. The man 
looking for some way out of ‘expense,’ 
as he calls it.” 


is 


18 


Blamed on Poor Selling 


There is a strong tendency to ascribe 
apsing to a great extent to poor sell- 


ing. A general agent said in discussing 
these things: ‘A conservation of busi- 


ness department is in a sense likely to be 
admission that the business has 


a quasi- 
not been sold properly. This does not 
infer misrepresentation, It rather im- 


plies what I might call ‘insufficient sell- 
ing.’ ” 

pag er te for a small lapse rate in 
business of the Northwestern Mu- 
one well up in the councils of 
that company said: “The company has 
the lowest lapse ratio, and the reason is 
that the home office and the agents co- 
ordinate. If a policy is truly sold, it is 
not likely to lapse.” 

One of the 
agents said: “Even if a policyholder gets 

notion he must cut down his life 

insurance, the agent who has sold his 
proposition so that he can ‘go back and 
face the fellow’ has it all over the agent 
who didn’t thoroughly—very thoroughly 
—sell the prospect in the first place.” 

Another general agent said that his 
company would find it more costly to 


tual Life, 


living, | 


UNDERWRITER 


any serious way. Heads of agencies felt 
that there is likely to be more of a prob- 
lem in this respect, in 1922, than there 
was last year. He felt that it would be 
in the farm 


| more apparent at least sec- 
| tions, where a big lot of business was 
written during the past two or three 
years. The farmer, he explained, has 
been hard hit, and fall crops are being 
buried for lack of sale, while corn is 
being burned for fuel. The farmer is 
not broke, he added, but he is money 


poor to the extreme. 

Here is the expression of a 
known Milwaukee insurance man, 
garding the possibilities of selling 
insurance in 
investment: “Personally I feel that it is 
not quite fair to the general investment 
market to pick on it at this time, re 


widely 
re- 
life 


| gardless of appearances and possibilities 


eastern company general 


put in a conservation department than | 


‘to let the lapses go.’ 
Agency Financing Problems 
Both Northwestern Mutual and Old 


ine Life sources said that agency fi- 
nancing problems are not appearing in 


I person- 
excep- 


of the early future. However, 
ally feel that all agents, without 
tion, have perhaps placed much 
stress on the investment feature of life 
insurance, and I think life insurance as 
an investment should not be stressed 
anywhere near as much as life insurance 
for the good old purpose of covering the 
fundamental principle protection. 
Business placed for this purpose and in 
a manner commensurate with the prin- 
ciple, will stick.” 


too 


ot 


Michigan in Charge of Jackman 


Michigan has now been transferred by 
the Bankers Life of Iowa from District 
No. 1 to District No. 2 of its regional 
organization. This change was made 
because of the large territory in Dis- 
trict No. 1, under the management of 
W. W. Jaeger as regional sales man- 
ager, whose territory was increased last 
year by the addition of North Carolina 
and Virginia, which the company has 
entered for business during the last few 
months. As a part of District No. 2, 
Michigan is now under the direction of 
O. B. Jackman, regional sales manager, 
whose district also include Wisconsin, 
Minnesota, Iowa and North and South 


| Dakota, 


1922 as a non-fluctuating | 


February 


16, 


1922 


HUMAN ELEMENT F IRST 


SHUFF MAKES STRONG PLEA 


Vigorous Appeal to Life Men to Realize 
Possibilities of Calling Made 


at Los Angeles 


“Put the human element into sales 
manship,” was the plea of J. L. Shufi 
of Cincinnati, president of the National 
Association of Life Underwriters, in his 
address before the second annual sales 
congress of the Life Underwriters As- 

| sociation of Los Angeles, which con 
vened here today. 

“If we would fulfill our mission we 
must sell the soul of insurance rather 
than the prosaic dollar. The Christian 
duty of every man is to insure for th: 
welfare of his family, his business and 
his declining years, It is the fulfillment 


of the gospel of love. Never be asl 


lamed 


a dream 


of your mission. Sell an ideal, 

that will come true, a blessed reality. 
Be so enthused in your own belief that 
your radiated spirit will instill into the 
soul of man the desire to heed the call 
f duty. 

“Government statistics go to show 
that of all money left by married men 
at death, seven-eighths is in the form 
of life insurance, yet only 7 percent oi 
the men in this country carry insurance. 
Only 10 percent of manhood live to an 
old age and cnly one out of 20 provides 


ror va age or for the dependent fz 


As a result, 8,000,000 widows mus 
a livelihood and 35 percent ol the 
today actually in want.” 


Cox With Cotton States 


Supervisor Ray P. Cox has 


from the Shenandoah Life to 
agency manager of the Cotton State 
of Memphis, Tenn. 


umily. 
t earn 
are 


se 


resigned 
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H. K. LINDSLEY, President 


Insurance in Force December 31, 





Gain in Admitted Assets During 1921 
Paid to Policyholders Since Organization 
On Deposit with the State of Kansas (More Than the Amount Required by Law) 


Home Offices 


The Farmers & Bankers Life Insurance 


presents its 


ELEVENTH ANNUAL STATEMENT 


December 31, 1921 


ASSETS 
First Mortgages on Real Estate 


ER cada se we cia wenesssvenseusve 182,750.00 
State, County and Municipal Bonds.............. 620,169.12 
BOGGS BOG LACHE OM TOUCHES. ..vcccccccesccasecccs 456,105.73 
EEE ee 278,941.33 
ee EE EE ee ee 42,225.84 
Net Premiums in Process of Collection............ 138,727.22 
All Other Admitted Assets ................ccc0e. 680.02 
Furniture & Fixtures (Charged Off)............ 

Total Admitted Assets.........cccccccees $3,272,834.26 


1921 (Paid-for Basis) 


“The investments of the Company are good; the mortality experience has been very favorable. 
from examination report of the Company's affairs made jointly by the Insurance Di »partments of the States of Kansas and Oklahoma as of September 30, 1921.) 


THE FARMERS & BANKERS LIFE IS A PERMANENT INSTITUTION—AN 
ESTABLISHED FACT, AND IS NOT FOR SALE 





O. 


LIABILITIES 


Legal Reserve on Policies 
Contingent Reserve on Policies. 


Credits to Policyholders, left with Co. ‘at Interest. ; 


Reserve for Taxes 


Death Claims Incurred (Proofs not Completed) 
Premiums and Interest Paid in Advance. 
Reinsurance Premiums........... 


All Other Liabilities 
Capital Stock 
Unassigned Surplus 


Total Surplus for Policyholders’ Pfotection 


Total Liabilities 


The Company is well managed and is 


Oin 


UIs Wo bo 


r+ 


Os] = 


mem One 


mduwn 


$275,000.00 
95,571.74 


$3,272,834.26 


585,973.76 
949,416.61 
2,289,064.12 
31,643 ,837.00 


This is the Largest Volume of Business Ever Placed Upon the Books of Any Kansas Life Insurance Company 


making substantial progress.” —(Extract 


Territory open in Oklahoma, Colorado, Missouri and Arkansas 


Wichita, Kansas 
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American National Insurance Co. 


OF GALVESTON, TEXAS 


W. L. MOODY, Jr., President SHEARN MOODY, Vice-President W. J. SHAW, Secretary 
Financial Statement, Dec. 31, 1921 
ADMITTED ASSETS LIABILITIES 
Real Estate Owned ‘ ‘ ° ‘ $ 896 517.61 Net Reserve, American Experience 
: 3 and 3'% per cent . . : 9,261,807.63 
Mortgage Loans (First Lien) . 4,108,612.42 7 ; 


Special ( Contingent Reserves 204,251.00 


Collateral Loans .. ; 1,000.00 
Loans Made to Putitebters a eenelagee — ia 
hints... 1,198,944.47 Process of Adjustment. . . 105,608.25 
Bonds ......... 3,536,822.42 Reservesfor Taxes . . . . . 129,129.51 
Cashin Banks. ..... 1,463, 977.37 All Other Liabilities. . . °° . 158,244.72 
Certificates of Deposit . . 6,908.28  CapitalStock . . $ 500,000.00 
Interest Due and Accrued . . 237,661.04 Assigned Funds. . 243,252.00 
Deferred © Uncollected Prems. 221,999.36 Surplus .. . . 1,070,643.81 
(Less Loading) Reset its 
AllOther Assets . . .. . 493.95 Surplus to Policyholders . . $1,813,895.81 
TOTAL ASSETS .. . $11,672,936.92 TOTAL LIABILITIES $11, 672, 936.92 
GAINS MADE DURING 1921 
Increase in Insurance in Force - - $12,051,331.00 
Increase in Admitted Assets - - - 2,367,572.00 
Increase in Surplus Security to Policyholders 372,516.27 














Premium Income 


1921 


~——- $5,361,129.00 


Life Insurance in Force 


December 31, 1921 


$157,699,773.00 


| Surplus Security to Policy- 
| holders, Dec. 31, 1921 
| 


$1,813,895.00 


Admitted Assets 
December 31, 1921 


$11,672,936.92 





Home Office Building 














Total Paid Policyholders Since Organization - - - $11,093,066.78 


Industrial and Ordinary Life Insurance to Meet the Requirements of Every Insurable Person 








The American National Sewanee Cee operates in Siastowm States ond ‘the Republic P= Cuba 
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—— — — — a es — a — — 
_ , . ane, eee New Bus. 
' Metropolitan: 
LIFE INSURANCE BY STATES MICHIGAN Ord. .......+.+++$24,093,013 $99,043,959 
|| | es 1,146,150 
Ne * . . —S—_—-—— ———————————————— OO” Sie 18,601,115 
w Business in 1921 and Insurance in Force Mutual Benefit ..".. 17,950,434 103, 
2 New Bus. In.Foree | Maryland Assur. .. 23,000 . 
= === | Aid Assn. for Luth..$ 376,250 $ 820,928 Nat. Life Assn., la. 353,000 3,3 5 
[= == — InF American Frat. Stars 13,500 490,540 pete England Mut.. 3,933,284 7,313,8 
. i ’ Ss. orce Americz Central... 576,977 Northwestern Mut.. -11, 721,864 100, 215,601 
INDIANA Metropolitan .1 $16,671,622 $74,656,413 | pmcrican Central... , 500'119 oe he : sits 
i| | | Manhattan Life 31,000 823,713 | Bankers Mutual 306,500 Philadelphia Life 2 
EE - ——|} | Maryland Assurance 18,000 159,500 | Columbus Mutual 305,000 Protected Home rf 
a National Life, Vt.... 588,899 7,272,417 | Continental Assur... 1,299,104 Roman Standard.... at 
: New Bus. In Force | Northwestern Mut 8,185,650 65,104,377 | Equitable Life, Ia.. 2,598,966 State Life, Ind 
Aetna Life .. O $5,062,740 $26,325.822 | Pan American Life. 1,248,000 7,934,549 | Home Life ......... 1,985,529 State Mutual ....... 
Aetna Life ........G 1,417,000 2,312,620 | Penn. Mut. Life..... 3, 17,705,303 | Illinois Bankers 878,000 | Travelers ... 
Bankers Life, la.... 3,261,137 18,734,882 | State Mut. ......... 7 4,630,590 | Indianapolis Life .. 804,748 23 TPEAVOIOTS occcccecs 
Life Ins. Co of Va.O 4,500 27,521 | Wisconsin Nat. ...O 119,859 | John Hancock Mut.: | Western & Southern 
Life Ins. Co. of Va..I 15,046 82,778 | Wisconsin Nat I 14 | es cecécenevecs 5,667,707 78 | Ord, ..ccccccccecs 
Metropolitan ‘O 14,238°984 64,165,613 | Travelers ........O 3,819,704 20,290,518 | Oe ee 4,360,528 45 Ts. secede eeeende 
Metropolitan ..... G 22,45 1,760,250 | Travelers ........ G 927,700 2,733,500 | Knights of Colum.. 892,000 8,013,922 Wisconsin Nat. .... 
Women's Ben. Assn 
of Maccabees . 95,377 5,875,705 
Supreme of Ben Hur 308,115 2,224,493 
‘res — —_————— — ——— 
THE THIRTY-FOURTH ANNUAL STATEMENT OF | |] GEORGIA 
T = ! 
e ‘ee t: 
h |} American Nat. ....0 684,000 3,110,240 
| American Nat. .....1 5,190,852 10,961,594 
| Maryland Assurance 48,076 128,857 
| Metropolitan ......Q 8, 36,956,480 
y = ° Metropolitan ..... ..G . 2,290,350 
HOME OFFICE: CINCINNATI, OHIO—Organized February 23, 1888 Metropolitan _.....110 41,083.602 
Mutual Benefit .... 2, 35,064,968 
| Northwestern Mut... 2, 30,047,417 
: Travelers ... ss 0 2'424°653 15,026,471 
FINANCIAL EX HIBIT December 31, 1921 Travelers : ...G 1,088,980 1,718,120 
| Ir i. ————T] 
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RECEIPTS 


DISBURSEMENTS 











KENTUCKY 














| 
Pe) CIM: dic ccccucuenbhnanestendees $10,093,994.97 Death Claims, Matured Endowments, il | 
For Interest, Rents and all other Surrendered Policies and Investment | = = = = 
BOUFCED cececcccsecccccccccccecccccsecs 1,270,505.21 eT 8 ee a ee $ 7,538,771.06 | Columbia Life .... 597,000 3,315,896 
SE BIE Gn kon i cdnwacacces aca 500,000.00 Taxes and Management Expenses...... 4,325,729.12 | Columbus Mut. 18,000 42,000 
| ae aaeee +" : =r 645,806 345,75 
Metropolitan Life..O 8,352,210 50.67 
Metropolitan Life..G 1, 188, 850 
| Metrenetitan Life ‘ 
$11,864,500.18 $11,864,500.18 National Life, Vi... 
ASSETS LIABILITIES Northwestern Mut 
NN  cacnn ans tannaaeenwneeueeen 550,000.00 Death Claims pending.................- $ 56,390.12 egy a ER Teme 
Mortgage Loans ............eseeeeseees 19,277,765.11 Premium and Interest paid in advance 201,134.16 Provident Life & Ac 19.000 
Loans to policyholders................. 510,727.15 Taxes (1922) and all other indebtedness 103,699.50 | Southern Life ....1 
BOGE Vari OF BONES. 6.0.6.5 csvesceses 6,947,760.67 gS ne a eee 25,808,319.75 | eee & Bepeee.@ 
Cash on hand and in bank.............. 44,575.68 TEE Siadacusakes ousseenserbexexsasnts 1,250,000.00 Travelers ........ fc 
Interest due and accrued.............. 523,494.14 DY 6ccrtrnisaineery tanatiwietarin 876,387.77 Travelers G 
Tneol ‘ 2 ; Philadelphia Life. . 
Uncollected and deferred premiums American National .O 
DED §b606e wee ewnes snes 9entnenesenseeee 441,608.55 American National.I 
niiaaiiniepiannn —— } 
$28,295,931.30 $28,295,931.30 | f 1] 
| Ss 
INSURANCE ACCOUNT—PAID FOR BASIS | MASSACHUSETTS | 
l J 
Policies Amt. of Ins. | ; en 
Outstanding Insurance December 31, 1921—Industrial.. ..............e.eeeeeeeeees 1,233,224 $204,481,319 a 
Outstanding Insurance December 31, 1921—Ordinary.............ccececcccccceecees 61,170 60,716,307 John Hanc’k, Mut I 36,331,615 
— . amienneenamiatinaiiiemie | Meth. Min Relief. . 27,000 
. ~ | Metr lite ‘ § 
(EEE ORE RAT ESET a i 1,294,394 $265,197,626 Metropolitan _ 
| Mutual Benefit ..... 
GAINS IN 1921 National Life, M4. i*%s 
New England ! on 
ec ~ aepaharententh Mut 5 
EE EE Ea eS ae ea eee PN et ne ER RGR ELS RS > Se eee SE Be eee $ 5,409,974 Muaeeleen ..<+<seece 9'020°896 
I Ae iD Togas i le a a ok oS a oti ae ee a IEE AChR Mea ewes 1,596,763 
I ng ree a i an cain 13,603,262 =e 7 
EE RT eee ne A ELE TE ae ee oN a eee 71,876 NEW YORK I 
GROWTH BY 5-YEAR PERIODS y 
Accate Income __‘Poigies in Insurance in | Home Life, N.Y... AS50101 36278.088 
Ra FE ee ee Se a eR ene $ 132,985 $ 125,397 24,638  $ 2,329,936 | John Hancock Mut.80,655,377 446,122,685 
CSF IF RR realy aie Pe! SN EE eee ore 210,712 304,505 62,747 5,724,728 | 
a ee ie el eee eal aaa ed ide aaa aia 636,647 741,821 155,276 16,601,784 
| SNEED ARS Oe te Seman eri eerie as Meee ere 2,322,657 1,585,118 282,311 35,515,433 NORTH DAKOTA 
te Cr aie aici aie anel sd hed tiie Mn Benharn die bee a ieneiniats 6,122,365 2,580,274 396,252 56,060,715 
a a le he oe aioli eat 11,943,640 4,485,710 708,392 104,989,362 
aE I IEA Fane San ce os Sa me Se een 28,295,931 11,864,500 1,294,394 265,197,626 oe - me fit 2 ie oH 
| inkers e a. WelA! 4 , 
Bankers Res've, Neb 528,523 2, 
PAID TO POLICYHOLDERS SINCE ORGANIZATION Home Life, N. ¥ 
| ravelers 
OF COMPANY—$20,190,186 7 
. . | a erin A 7 
Increased Service To Policyholders | [RGINIA | 
INDUSTRIAL ORDINARY = —— 
Voluntary increase of benefits to holders of old Increase to $30,000 of amount written on adult pe rr ee 161.115 249.644 
Industrial policies, placing all upon the same basis lives. Home Life, N. Y 1,407.832 8,148,273 
as 1922 contracts. This will mean eventually an Provision for waiver of premiums in event of yo Ins. of A 768,65 829,785 
extra payment to policyholders of about $6,000,000. total and permanent disability from accident or Olen Rl cs 
All Industrial policies on adult lives in full imme- disease. Metropolitan 
Mutual Benefit 


diate death benefit after January 2, 1922. 
Increased benefits under infantile policies. 


Provision for payment of double the face of pol- 


icy in event of accidental death. 


The Western and Southern Life Insurance Company 
CINCINNATI, OHIO 
W. J. WILLIAMS, President 











New England 
Northwestern 
Philadelphia Life... 
Travelers 5 





Licensed in Pennsylvania 

Life of Colum- 
bus, O., has been licensed in Pennsyl- 
vania. It is new licensed in 14 states 
extending from Pennsylvania on the east 
to Colorado on the west. It has made 
application for license in Iowa. 


The Columbus Mutual 
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159 
50 (From the Chicago Journal of Com- 
HY merce) 
00 Book 
00 Value Bid Asked Pur 
18 Illinois— 
01 Fed. Union Fire...145 144 146 100 
20 (reat Lakes Fire.. 18 - _ 10 
44 Nat. Trades Fire. .170 150 i 100 
50 Pioneer Fire ...... 25 se 7 20 
32 Clov.Leaf Life & Cas . ee xt 10 
90 Conti. Cas. pfd.... 78 ° - 50 
11 Ce ntral Live Stock. 12 5 y 10 
94 Kaskaskia Live Stk 23 17 20 20 
++; Central Life ...... 38 40 55 20 e 
— Federal Life ...... 131 aa - 190 
00 Marquette Life .... 12 5 a 10 
51 N. American Life.. 58 65 175 50 
42 Old Colony Life.... .. a “« 10 
Peoria Life ....... 17 28 32 10 
05 ere a ee - as 10 T 7 y ° 
« ockfore Te «ses 88 . 12 10 ILL h [ is | N; ¢ 
93 Security ae aanee on 10 ‘ 10 c 4InCcO n - ationa 


at Western Fire = 3 20 
Marquétte Nat. Fire .. : e* _ 


Life Insurance Company 





1 Ma at Fir 

| Chicago Nat. Lite. =" ate ae - ‘ | “ ; ; 
| Chieage Fire @ 360000220) i ever let up in its drive for busi- 
$0 Central Nat. Fire. .183 .. 100 >” 

a4 Dubuque Fire & M. .195 «: 100 ness! 

i lo ee 8 og ae 188 100 120 100 ss ~ 99° 

L7 Ame a Fire.. 52 54 ° 25 Excellent . . 

it mer. Nat Mire... 15 20 0 ° 

; Atciadca bic if 3M Agents When enthusiasm falters, ruin 
T Union Central Lite: 64 ©. «+20 Opportunities sets in. When aggressive push 


i Columbian Fire : 6% f 10 
| Somme Pie. ie SSIs in for business slackens the sinews 


Stand. Live Stock.147 


1 
4 ‘ . 
6 Conservative Life. . 5 7 10 
Farm, Nat Life... 1 - of strength become flabby. When 


i Indiana Nat Life.- 6 iM 2-8 se so 

3 Komh'sttca tite: “ty “818 California service ideals are lowered the heart 
' coMtenRe Sau wire 20 12 18 Colsendo of the organization is weakened. 
5 Inter-State Fire .. 24 20 - 25 INOIS * ; 

sandarg Nscacnt. 2 8 $8 Indiana _ The pride of The Lincoln Life 
Bema wie @ 800 22S :$ Michigan is in its high service standards. 
ia bine Tiger ag ak 8 “emer aarl It will maintain them by contin- 
“aoc Missouri uing to write all the good busi- 
| o_O as Montana ness it can get. 

| Franklin Fire .... 58 $2 $5 3 Nebraska 


Girard Life. ons it é 10 10 New Jersey You are assured that the supe- 
: oe UT CU North Carolina rior service of The Lincoln Life 
6 Denies Eenee tae 14 , a 25 North Dakota il ve , , 

or Ohio will carry on in the quick issuance 


9 Missouri State Life 26 45 50 10 


1 ; Massachusetts— : ae ‘ais . ; b 
————r ll Oklahoma of policies, attention to policy- 


New World Life. 14 10 12 10 ’ ce ° 
Lemetentr Pennsylvania holders, and the prompt payment 


7 Reliable Lif 17 10 
——— South Dakota ec see 
Western & Southern Figures Texas of claims, W hen you 


lhe annual statement of the Western T 
& Southern Life of Cincinnati shows Utah 
premiums $10,093,995; other income West Vi irginia 
Wisconsin 





$1,270,505. Its assets are $28,295,531, 
capital $1,250,000; net surplus $876,377. 
lt increas sed its capital during the year 
£500,000 Its industrial insurance in 
force amounts to $204,481,319 and its 
. ordinary $60,716,307, giving a total $265,- 

197,626. It gained last year im assets 


5.409.974: in income rr and in- 
surance in torce $13,603,262. It has | . & oe 
paid policyholders since organization | 

190,186, 


(Cink UP (win tHe () LINCOLN) 





To Hold Mid- Year Meeting 
The mid vear meeting of the executive nsurance ompan y 


committee of the National Life Under- 
writers’ Association will be held in the 
Hotel Astor, New York, Mar. 15. os 
‘ranklin 4 Ss oO ost oO > + %”° 
pe rcageen Mond panes of be Se Its Name Indicates Its Character 

National Life, is chairman of the com 


Ee once Lincoln Life Building Fort Wayne, Indiana 


Inter-Mountain Life Convention 


The 1922 convention of the Utah and 
Idaho sales force of the Inter-Mountain | . 
Life of Salt Lake was held last Friday Now More Than $200,000,000 in Force 
and Seturday in Salt Lake City. Presi- | 
; dent J. O. Carter gave the address of 
7 welcome The company’s business last 
year was very gratifying. The banquet 
was held on the evening of the first day. 


ee en BS ee 
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Estates Subject to Shrinkage 
LirE insurance men are making head- millions Mr. Frick intended it to have 
ae , . . That incident was before the present im- 
way in presenting concrete facts regarding osition of special war taxes. 
the shrinkage of estates at time of death Robert J. Collier's estate was valued 
, ¢s : 2 and aie at $5,000,000. From this abundance he 
because of federal estate and state iM- \injeq $200,000 to his employes. After 
heritance taxes and other demands that taxes and expenses and this bequest were 
. . } ime The large paid, his widow, to whom he willed the 
must be met at that time. The larger ceiiiien Celdeas tay 6a400. Perte- 
estate, the greater the shrinkage. Even nately, she had a fortune of her own. 


in case of moderate estates, there is a 
heavy expense at time of death due to the 
ordinary demands that must be met. Even 
a $1,000 policy is a very valuable docu- 
ment to have in one’s strongbox to be 
used for the necessary expenses that are 
entitled in the settling of an estate. The 
other day the Chicago “Journal of Com- 
commented on this situation in an 
editorial entitled 


The “Journal of Commerce” says: 


merce” 


“Slippery Fortunes.” 


The impossibility of holding intact for- 
tunes big or little is illustrated by a Vir- 
ginia paper which recalls that one-third 
of the great Frick estate went for taxes 
and expenses—a sum approximately $67,- 


000,000 taken from $200,000,000 left. Be- 
cause of that gash Princeton University 
got but a million and a half of the six 


Her husband supposed she would get the 
bulk of his estate. This curious shrink- 
age suggests that it may be wise in mak- 
ing wills to use percentages of the net 
estate or its income, rather than specified 
amounts, 

In small as well as 
public disposition 
and larger inheritance taxes. 
makers, municipal, state and 
are indefatigable in their search 
sources for public expenditures, and joy- 
fully penalize the thrift and ability and 
savings of the dead for the exploitation 
of their political plans. All this in di- 
rect opposition to the promise “For unto 
him that hath shall be.given.” So great 
have been the ravages on many rich 
tates that many men of great wealth now 
insure the security of those in whom 
they are most interested by giving them 
outright, or trusteeing to them large 
portions of their while yet in 
active life. 


estates the 
out larger 
Our law- 
national, 
for re- 


large 


is to bite 


es- 


assets, 


More Twisting Is Noticed 


LIFE insurance men report that they are 
confronted with more twisting these days 
and they attribute it to the fact that life 
They find that 
their first or second year policyholders in 
the 


insurance is harder to get. 


some instances are seduced by wiles 


of other agents who try to prove to them 
that they have made a mistake and that 
they should purchase insurance from them. 
excuses are made when 


the 


Various sorts of 


the companies losing policies make 


Management 


It ts to confuse a moral question 


with an 


Cas) 
and an economic 
question with a moral one. The United 
Srates Lire of New York, having had its 
surplus wiped out, decided, with the ap- 

New York de- 
pay no more 


economic one 


proval of the insurance 


partment, to dividends to 
either stockholders or policyholders until 
the surplus should be restored to a safe 
A policyholder in Buffalo hap- 
divi- 


amount 


have a 20-vear deferred 


for $5,000 mature after this 


pened to 
dend_ policy 
rule went into effect and therefore lost his 
entire surplus accumulation. 


The “Life Insurance Courant,” with 
proper indignation at the treatment re- 
ceived, says that the company should 


rather have been put into the hands of a 
receiver than to have allowed this treat- 
ment of a and 
virtually cancels its advertisement, of $50 
the 


policyholder to occur 


a year, which company has_ been 


carrying. 

It must be admitted that just because 
this policyholder’s policy happened to ma- 
ture in a vear when the company is pay- 


complaint to the companies securing the 
business and a check up is made. 
are beating the bushes in every possible 
way. The increase in twisting is simply 
a reflection of the times and shows that 
agents are resorting to extreme methods 
to get business. 

It is a time when every man should fol- 
Twisting is dis- 
under- 


the 
tinguishing. 


low golden rule. 
It is disturbing. It 
system. 


mines the life imsurance 


Responsibility 


no dividends is not a good reason 


ing 
in justice and morality for confiscating 
the 19 years’ accumulation of dividends 


which would have been drawn out under 
the annual dividend plan or which would 
never have been collected under the par- 
A management of a com- 
the and 
such a conclusion. 


ticipating plan. 


pany should have capability 


brains to avoid lame 
We don’t know that we should go so far 
as to say that a company should be placed 
because its 
for 
say 


in the hands of a receiver 


surplus is used 
other We 
that the management should be changed. 

If the company had had a good man- 
would 


deferred dividend 


urposes. should rather 
1 I 


agement such a drastic measure 
not have been necessary. A proper re- 
gard for the rights of old policyholders 
would make the management and stock- 


holders unwilling to continue business on 


such a basis. Either the stockholders 
would contribute to surplus or provision 
would be made to pay up the back divi- 
dends as soon as it could be earned. 
Doubtless some arrangement like this 
could be made with the sanction of the 


insurance department. 


Agents | 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 


: 





The Darst & Morgan general agency | 


of the Shenandoah 
company’s general agencies, <atarting 
1922 in fine shape from a _ production 
standpoint, and adding new men to the 
agency forces. They began operations 
in March last year, and from all indica- 
tions, will close a brilliant year, both 
in production and agency organization 
work. The active man of the agency is 
Maj. R. C. 
man of exceptional personality, an elo- 
quent speaker and a fine organizer. His 
partner, John S. Darst, widely known 
as insurance commissioner of West Vir- 
ginia for a number of years, adds 
greatly to the constructive force of the 
organization. 


Harry L. Seay, president of the 
Southland Life of Dallas, Tex., 
Clarence E. Linz, vice-president of the 
same company, have purchased the 
holdings of the American Land & Irri- 
gation Company, with headquarters in 
Mercedes, Tex. Chis system is re- 
ported to be the biggest privately owned 
irrigation proposition in the world, and 
is valued at $4,000,000 by the Texas 
State Board of Water Engineers. Mr. 
Seay and Mr. Linz under the new deal 
have come into entire control of this 
property. 


\ facsimile copy of the Declaration of 
Independence has recently been issued 
by the John Hancock Mutual Life. 
This reproducfion is a composite re- 
duced facsimile, one quarter size, taken 
from a-facsimile reproduction of the 
original Declaration oi Independence 
made by W. I. Stone, in 1803, under the 
direction of John Quincy Adams, then 
secretar\ of state. The original en- 
grossed Declaration is in the custody of 
the librarian of congress at Washington 


The John Hancock will be glad to 
send a copy of the Declaration to any 
person sufficiently interested to ask for 


it. 

President E. P. Greenwood of the 
Great Southern Life announces that Dr. 
J. E. Daniel has been selected as medi- 
cal director to take the place of Dr. J. 
H. Florence, who is resigning to become 
state health officer for Texas. Mr. Dan- 
iel has been a life-long friend of Presi- 
dent Greenwood and formerly was 
medical director of the Wichita South 
ern Life, prior to its being merged with 
the Great Southern. Mr. Greenwood 
was eeneral manager of the Wichita 
Southern 


E. S. Albritton, formerly 
dent and head of the agency department 
of the Minnesota Mutual Life, who went 
into partnership with Sam R. Weems at 


Vice-pre si- 


Dallas, Tex., in charge of the Texas 
agency, led the company’s agents in 
personal production in January. Mr. 
Weems, his partner, is second. Hugo 


Paul, is third and James 
Columbus and Cleve 


That was Mr. AI- 


B. \ ictor, St 
\. Grizzard of 
land, O., is fourth 


britton’s first month as a producer. He 

started his new work at Dallas Jan. 1. 
oun 

John McGregor, 62 vears old, general 

agent at Denver for the Massachusetts 

Mutual Life, died last Thursday in that 

city after two day s’ illness of heart 


disease. He had been a resident of Den- 
ver 30 years. Mr. McGregor apparently 
was in good health until he was stricken 
Tuesday He was a prominent member 
of the Knights of Columbus 


O. F. Gerber, district agent of the 
Mutual Life of New York at Ligonier, 
Ind., died Jan. 30., at the age of 61 years, 
from heart trouble Mr. Gerber had 
represented the Mutual Life continu- 
ously for the past 33 years. He was 
well known not only among insurance 
men but in general business circles in 
Michigan, Ohio and Indiana. He was 


Morgan, tireless worker, a‘ 


t Life for West Vir- | 
ginia has taken first place among that | 


and | 








| go ahead 


active in political and social life and was 
one of the successful business men of 
his city. 


Mrs. E. W. Hauser, representing the 


Bankers Life of Des Moines at La 
Crosse, Wis., qualified for the recent 
school of instruction held by the com 
pany in Washington, D. C., and took 
with her to the national capital her 
daughter, Miss Wynona Hauser. Miss 


Hauser startled her mother and every- 
body concerned by plunging into the 
life insurance business for herself and 
writing an application for $2,500 on the 
life of a woman, a total stranger whom 
she met in the lobby of the new Wash- 
ington Hotel where the school of instruc- 
tion was held. Miss Hauser is only 
15 years old, but she says she is going 
to go right ahead and make a success 
of the life insurance business. 


W. H. F. Nick, representing th 
1 


Bankers Life at Youngstown, O., has 


recently been elected president of ths 
Lite Underwriters’ Association of his 
home city. He had previously refused 


to accept this position, but during his 


absence while attending the company 
school of instruction at Washington, 
1). C., he was elected and the association 


refused to accept 
place. So he 


his refusal for th 
_accepted, and is ready to 
lead with the leadership of the 
organization for the year. 

J. J. Tyndall is new agency manager 
in eastern Pennsylvania for the Bankers 


Life ot Des Moines. He takes over the 
Philadelphia office and is already at 
work in his new field. Mr. Tyndall has 


had a successful 


surance 


the life in- 
1 various fields, in- 
cluding Cincinnati, El Paso and Denver. 
He is widely known among.the insur 
ance men over the country as the au- 
thor of several exceptional articles on 
life insurance, including the story “His 
Secret Legacy,” which 


career in 
business in 


' : has run into a 
circulation of several millions. 

C. H. Rosenbaum, Des Moines 
agency manager for the Bankers Life of 


that city Nas a 


son, Benjamin Rosen 
baum, at Harvard University who ‘s 
getting recognition as a real poet. A 


group oft 
Youth” appears 


is called “Poems of 
in a recently published 
anthology called “Poets of the Future.” 


poems 


and Mr. Rosenbaum is the only Harvard 
student represented in this collection 


Henry A. Farnsworth, general agent 


of the Connecticut General Life for a 
number of years, died at his home at 
Hartford, Conn., a few days ago. He 
was born in Peterborough, N. H., in 
1843 and has lived in Hartford since 
i887. He originally was with the Hart- 
ford Life. He went with the Connecti- 
cut General in March, 1899. 


R. L. Brott, general agent of the 
Franklin Life of Springfield in Ne 
braska, died a few days ago. He was 
York, Neb., and for a time 
was a clerk in one of the banks there. 
He made a part time contract with the 
Franklin in 1918 and later resigned from 


a native oft 


the bank and became general agent 
Jan. 1, 1919. 
A. QO. Eliason of St. Paul, Minn.., 


state manager of the Minnesota Mutual 
Life. and Mrs. Eliason have gone to 
Los Angeles Mr. Eliason will return 


the latter part of February but his wife 
will stay in Los Angeles during the 
winter 


R. O. Deming, former salesman for 


the Banker Life of Des Moines at 
Great Falls, Mont., died at San Pedro. 
Calif.. of pneumonia. He had moved 
to Los Angeles on account of his health 


several months prior to his death. 


President Tohn H. McNamara and 
Secretary William P. Kent of the North 
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- American Life of Chicago have gone to | was one for $15,530.99 on the life of | TO OPEN SALES SCHOOL | i auttiie-omuniness heer of the of 
ge ing -acquaintec 10 o e@ ciass 


Tampa for the winter. Mr. Kent has | Major-General George H. Thomas, in- 
° p\ ° : among themselves. 








| been at Clifton Springs, N. Y.. for some sured two years before at age 51, when +e. Z 
_| dave F I B he was “the embodiment of physical Wednesday, February 22 
—" ioe strength, courage, and will-power which, | MIDLAND MUTUAL LIFE PLAN Morning Session : 
was | a few years before, had made him the | Study of the Rate Book—Mr senres 
; : Second Vice-President John J. Mori- | ‘Rock of Chickamauga.’"” He died of | — wie Life Insurance Ideal—Dr ~ we 
) y¢ or ¢ 7 T) £ Pow : 

arty of the Missouri State Life is re- apoplexy after an iHiness of but A few | Will Have a Course in Life Insurance Study of the Text Book—Mr. Monroe 

ceiving congratulations from his friends | »©¥'S- No Symptoms previous to the day Afternoon Session 

on the arrival of a new boy Mr. | °f his death gave any indication of this at the Home Office Lasting Making the Premium—Actuary J 
the M : Bag: Shadi Mk : 4 | aie agin condition “Probably General Thomas,” | Charles Rietz. 

La ormarty we Bown to the agency |} the report says, “could have passed a | Ten Days Keep the Pace— Mr. Carter. 
cent force of his company and is one of the | medical examination for insurance the | Evening Session: — 
: most popular men in the organization i before his deat} s . y | Organization of class and election of 
om 1 po] a ree Ls - | day before vis death. So near men ma officers 
ook = De tO eee teri densa Beers |. The Midland Mutual Life of Colum- Thursday, February 2: 
. 4 4 10 1OW rev. “a é “vere ” 
her Michael H. Hoey, vice-president and Hale, Boston’s distinguished author and bus, O., is establishing a school of lite Morning Session 
Aiss attorney tor the Globe Mutual Life of divine took a policy in 1871 to guarantee | insurance salesmanship which will be Study of the bs ma book 7 anpares. 
’ . : a > | Success Se gm O. le nsur- 
ery- Chicago, died last Thursday in his office. | the proper education of his six boys. | conducted at the home office Feb. 21 to | . 70 —— , . “ 
the He was 64 years of age and had prac- Gen. George A. Custer had a policy for | March 2 inclusive. The morning ses- | study of the Text Book—Mr. Monroe 
and ticed law in Chicago for more than 25 | $5,000. He was killed at age 37 on June | cjons start at 8:30 a. m., the afternoon | Afternoon Session 
o£ 72 4 . . . . ” ’ . | "he 4 € ‘ s 3 i g 8 
the years. 25, 1876, in the famous battle with the sessions at 2 p. m. and the evening ~ paneer its a a we Its 
— Sioux Indians on the banks of the Little : ; ‘ unction—Actuary « nares E. 
on} ; | Big Horn river in southern Montana, to- | *®SS!0MS at © p. m |. G, Monroe, su- Succeastyl Selling of 20 Pay Life In- 
, x P ‘iver so ern Montana, - ¢ ‘- 7 J 
ish Alfred H. Thompson, assistant sec- | pean Rae with 15 of his officers and 265 | perintendent of agencies, is director of | ousnns Mr. Norton 

rate -« stets ae » » . " aa? ~ papas . . Tk): 7 7 ee | vening Session: 
uc- retary and assistant actuary of the Fed-| jen. The engagement cost the New | the school. rhis school, the refore, lasts | @ecial Hour: Clase and Miéland Co- 
nly eral Life, has been elected to the board | york Life more than any battle of the | 10 days. The instructors for the school | jumbus Men. 
ing of directors. At the annual meeting a/ Civil war, claims being paid for $40,000 | are as follows: Sette Behenen 06 
ess quarterly dividend of 2 % percent was | on the lives of General Custer and four President, W. O. Thompson; first vice wg 1 

: . 7 - - tceare ; , . s e . ° ) sc : ~ ce- * “ 
declared. President Isaac Miller Ham- | of his brother officers. His widow is still president, H. B. Arnold; Dr. E. J. Wil- Morning Session: | . 
ilton was reelected to his office for the living, hale and hearty, in New York | gon medical examiner; Dr. H. V. Weih- Study of Text Book Mr. Monroc —_ 
8rd time. | City, remarkably blessed in health and rauch, medical examiner: G. W. Stein- Successful Selling of Long Term En¢ 
- ™ —_ spirits; she tells entertainingly of her | man, secretary; C. G. Barratt, assistant pagerene Bess oe A — 60 « Sie oe 
las | life in the open on the western prairies | secretary; J. Charles Rietz, actuary; J. G. | _ “Cc en pg 5 
| . agenci | § é e any President W Oo 
the The New York Life calls attention to | with her distinguished husband way back Monroe, superintendent of omens ses; B. | _- . ompany) € 
” : , . | arter, assiste anager, us; ‘ . 
his some of its “graduates” in the w ay of |} in the seventies William M. Tweed, | 4 oe a pF ae tn tn Afternoon Session 
sed agents and policyholders. It says: “Boss” Tweed of New York's corrupt] yy p. Jeffers, general manager, Colum- The Relation of the Reserve to the 
hi N P i ss i - : political ring, died in 1879 holding the bus: O. C. Norton, general manager, To- Guaranteed Surrender Values Actuary 
s No other business is so entwined with , ae e y " ' ~s reners anager J. Charles Rietz 
A ’ » and : “ats hi ‘ company’s policy for $10,581. William G, | ledo; J. A Brady, general manager, e oosful Sell - of Twenty Year En 
iny ove and marriage, childhood, household Fargo, founder of Fargo’s Express Com- | Cleveland; R. A. Tuttle, general manager, Successful Se ing a. & " M ” a ady F 
on duties, old age and death as is this call- . ’ . rae : | Cleveland; E. O. Mowrer, general agent, dowme nt Life Insuran e-—Mr rac 
ee ing of ours. And the famous names of | ?@?¥. Who died in 1881, had a policy with | A,ron, O.; K. I. Dickerson, general agent, Lvening eth thly Reports —Mr 
. our insured, long since translated to the | “5: also $25,000 was paid on the life of Newark, O Miss Edna A. Richmond, , Midland sea cceead -_ ae 
1K : “ Pein ' . *s ar . — . im . as , > aon . ‘ol bus: tees 

higher life, make a brilli: scr | the country’s martyred president, James | Columbus; W. R. Cornettet, Colum ; : ‘e 2 
to ~ ggg cat aiidias mont = — oe Garfie s ssas s . John Rees, bookkeeper, Midland Mutual Saturday, February 25 
‘ 1843, Schuyler Colfax represented the | 4. Garfield, slain by an assassin’s bullet Morning S ion 
= . ~ H : a Mo Sess 
“ company in South Bend, Ind., and after- | im that year Program of the Sessions Study of Midland Policy Contracts— 

ward became vice-president of the United | —_———. | Mr. Monroe. 

States. Among the agents appointed in LU Phe program tor the sessions is as Women and Life Insurance Miss 
nes Indiana in 1849 appear three names, in- a. Frank Montgomery Resigns follows Ricsmene arial Pol Contreste 
e o Study of idland *olicy ontracts— 

sured with us, that late : . 4 _ | 
ers to fame—Hugh ueCulle " * oo % a | J. Frank Montgomery, agency manager | Tuesday, February 21 Mr. Monroe. 
the i T as A H a a val ace. | of the Southland Life of Dallas, has re- | . : Afternoon Session , 
~ au ; romas A. endric ks. The first of | cioned as of April 1. Morning Session Lecture—“Fundamental Principles of 
a these afterward became Secretary of the : , . Rate » “oe | Life Insurance President W. O. Thomp- 

Tni Mr. M rQ . : | 2 Se Study of the Rate Book Mr Monre 
las United States Treasury, the second a dis- | —s wane ee mes been in bis ie Why Engage in Life Insurance—Mr. | S0n. 
in- tinguished soldier and author, and the | “"*t Position for two years For five | carter. : | Study of Text Book—Mr. Monros 
in- third, vice-president of the United States, | Years previous he was agency manager Afternoon Session: | No Saturday evening session 
wer Horace Greeley, the noted editor of the | for the American National of Galveston, Definitions of Various Kinds of Policies Sunday, February 26 

: New York “Tribune,” took a policy in| Tex. He has made a good record. He and Fundamental Assumptions in_ Pre- 
ur April. 1863 rhicl . aid ;: his deat} has not announced his lans for the | ™ium Making—aActuary J. Charles Rietz. Sunday morning 
ol Al o> os 3, Which was paid at his death | Bas not announces us plans for the History and Ideals of the Midland— Attending church of your choice 

in 1872. Among the claims paid in 1870 | future. | Mr. Arnold Luncheon, 2 p. m 
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; Old Line Bankers Life Insurance Company of Nebraska 
‘ FINANCIAL STATEMENT OF JANUARY FIRST, NINETEEN HUNDRED AND TWENTY-TWO | 


| 

n. First Mortgage Farm Loans - - - - $15,337,893.87 Reserve, (Full Net Level Reserve) - - - = $13,745,696.44 | 

Cash in Office and Banks - - - - - 151,555.11 Death Claims, Proofs Not In - - - - . 21,600.00 || 

nt Cash Loans on Company Policies : - - - 2,353,327.43 Premiums Paid in Advance - - - . - 7,554.60 | 

a Federal Land Bank Bonds - - - - - 100,750.00 Interest Paid in Advance - - - - . 69,592.74 || 

“t Municipal Bonds - - - - - - 989,293.59 Agents’ Credit Balances - - . - - 19,453.88 | 

Liberty and Victory Beate - - - - - 599,323.06 Suspense Account - - . . - -« 722.36 ||| 

ce Home Office Building - - - - - - 156,654.40 Reserve for Dividends _ Installments left with 

t- Interest Accrued, Not Due - - - - - 303,431.87 Company - - - - - - - 6,908.13 ||| 
- Net Deferred and Unreported Premiums - - 169,835.42 Reserve for Taxes - - - - - - - 187,922.38 


Furniture and Fixtures Account - - - - None Reserve for Salaries, Medical Fees, etc. . . - 13,817.98 | 
. Collateral Loans - - - - - - - None Capital Stock - - - - - - - = 100,000.00 
e Premium Notes - - - - - - - None Surplus for Protection of Policyholders - - : 5,988,796.24 ||| 
us Stocks - - - - - - - None 
” Agents’ Debit Dabseese - - - - - None 
a “Other Assets” : - - - - - - None 
1] 


it Assets, December 31, 1921 - - - - $20,162,064.75 Total - - - - - - - $20,162,064.75 


- RECORD OF NINETEEN HUNDRED AND TWENTY-ONE 


= Gain in Surplus - . - - - - - $ 803,728.84 Total Income - - - - - - - $3,908,497.79 
Gain in Reserve . . - - - - - 1,127,743.08 Paid Policyholders . . . - . - - 1,357,688.44 ||) 
t Gain in Assets - - - - - - - 2,051,389.35 Income Exceeding Disbursements - - - - 2,000,250.28 | 


Insurancc in Force December 31, 1921, $94,840,011.06 


¢ Percentage of Death Losses Paid to Mean Insurance, 0.340 Percentage of Total Termination to Mean Insurance, 9.42 
f Average Percentage of Actual to Expected Mortality December 31, 1905, to December 31, 1920, 39.65 
h : | 
WE LEAD THE WORLD IN OUR HOME STATE IN OLD LINE INSURANCE IN FORCE || 
1 =— = : 
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Sunday afternoon: 

An auto ride around the city—Autos 
furnished by Messrs. Steinman, Arnold, 
Rietz, Carter, Barratt and others. 


Monday, February 27 


Morning Session: 

Co-operation with the 
ment—Dr. Weihrauch, 

Business Insurance—Mr. Tice. 

Study of the Text Book—Mr. 

Afternoon Session: 

Systems of.Reserves and the Rationale 
of the Preliminary Term System—<Actu- 
ary J. Charles Rietz. 

Inheritance Tax Provision 
Insurance Uses—Mr. Jeffers 

Evening Session: 


Medical Depart- 


Monroe. 


and Other 


Study of Midland Leaflets—Mr. Monroe. 
Tuesday, February 28 

Morning Session: 

Making Reports to the Home Office— 


Mr. Barratt. 
Personal Appearance and Making the 
Most of Your Hours—Mr. Tuttle. 
Study of the Text Book—Mr. 
Afternoon Session: 
Dividends Under a Life ~~" orcas 
icv—Actuary J. Charles Riet 
Taking Advantage of the 
Options—Mr. Tuttle. 
Evening Session: 
An Hour with the 
Mr. Monroe. 


Wednesday, March 1 


Pol- 


“installment 


Company's 


Morning Session: 

How the Agent Can Facilitate 
suance of Policy Contracts and the 
of the Home Office in General—Mr. 
man. 

Closing the C 

Study of the Text. ME nee oy 

Afternoon Session: 


the Is- 
Work 








Monroe. | 


Blanks— | 


Stein- | 


"Monroe. | 


i 


Optional Settlements — Actuary J. 
Charles Rietz. 

An hour with First Vice-President 
Arnold on legal phases of insurance. 

Evening Session: 


A review hour with the Rate Book and 
other matter—Mr,. Monroe. 
Thursday, March 2 
Morning Session: 
\ Half Dozen Selling Ideas—-Mr. Carter. 
Keeping Tab on 100 Men—*The Mowrer 


Canvass”’—Mr. Mowrer. 
Finding Prospects—Mr. 
Afternoon Session: 
General review, quiz and 

Actuary J. Charles Rietz. 
Putting and Keeping 

Force—Mr. Mowrer. 
Tabulating Material 

Results—Mr. Dickerson. 
Evening Session: 

A Prize Examination—Conducted by 

Mr. Carter and Mr. Monroe. 


~ 


Dickerson. 
discussion— 


the Policy in 


and Noting the 


Admitted to Delaware 


3ankers Life of lowa made ap- 

to Delaware and has been 
formally admitted by the insurance de- 
partment. The Bankers Life Co. is 
now authorized to write business in 34 
states and the District of Columbia, 
covering all of the United States, except 


Che 
plication 


New England and a group of seven 
southern states. 
The San Francisco branc h office of the 


Pacifie wes ro Life will remove from the 
Shreve Building, where it has been located 
since the 1906 fire, to the Alexander Build- 
ing, a new structure on the edge of the 
insurance and financial district. 
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HOME OFFICE GENERAL AGENT 
J. Harry Holtman Has Been Appointed 
to Prominent Position by the 
Century Life 


J. Harry Holtman has been appointed 
home office general agent for the Cen- 


tury Life at Indianapolis. He will 
have his offices with the company on 
the eighth floor of the Occidental build- 


ing. Mr. Holtman has had a wide ex- 
perience as a general agent and organ- 


izer, being general agent for the Union 
Central Life at Peoria, Ill., for a num- 
ber of years and also being general 
agent in Indianapolis and Marion 
county for the Franklin Life since last 
October. He is not only a close stu- 


dent of the life insurance 
also a big personal producer. 

At present Mr. Holtman 
ing a larger Indiana staff. Since taking 
over his new work he has appointed 
three new agents who have had experi- 
ence selling life insurance. Mr. Holt- 
man plans to co-operate with his men 
in many different ways. One part of 
his service will be a series of personal 


is organiz- 
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LIFE 


Insurance Co. 


INDIANAPOLIS, 
Established 


IND. 
1899 


HERBERT M. WOOLLEN 


PRESIDENT 


business but 


each week to the ten most likely 
| prospects of each agent. This series, 
| from the experience of Mr. Holtman, 
| has proven to make the way easier tor 
the agent. 

He will have more ct 
tact with the entire field organization 
of the Century Life, and later, after 
organizing Indiana, may help organiz« 
the balance of the territory where the 
Century is operating. The home office 
and officers of the Century are giving 
| Mr. Holtman their hearty support and 
| big things are expected from the new 
| connection. 


OPENS NEW CHICAGO BRANCH 


letters 


or less direct con- 


I. B. Jacobs Made Head of New Office 
of Mutual of New York 


in Chicago 
+H ; ] 
\ new branch office of the Mutua 
Life of New York in Chicago has been 


opened at 1603 Lytton building, 14 East 
Jackson boulevard, with I. B. Jacobs 
in charge as manager. The new agency 
will clear through the Darby A. Day 
branch office of the company at 108 
South La Salle street. The establish- 
ment of the new branch office is an im- 
portant departure for the company. The 
Mutual Liie had set its mark at $50,000,- 
000 of paid-for business from Chicago 
for 1922. Operating from his own office, 
Mr. Jacobs expects to contribute heavily 
to the total production for the year. 

Mr. Jacobs went with the Mutual Life 
in 1911, remaining with the company un- 
til 1919, when he resigned to become 
assistant to George Pick, who was then 
Chicago general. agent of the Mutual 
Benefit. He remained with Mr. Pick for 
one year, returning to the Mutual Life 
as branch manager of the Fifth Floor 
Agency at 108 South La Salle street. In 
June, 1921, he was made assistant man- 
ager under Darby A. Day. His latest 
promotion comes as a result of the 
splendid development work he has done 
for the company in Chicago. 


Orville S. Boda 

Orville S. Boda, who for several years 
was agency supervisor of the Cleve- 
land Life, has been appointed manager 
of one of the Metropolitan Life offices 
in Cleveland. 

Mr. Boda will undoubtedly feel at 
home in his new work, as he was at one 
time affiliated with the Metropolitan in 


Detroit. He succeeds William J 
Becker, who resigned after 25 years’ 
service to engage in the manufacture 


of electrical gocds. 


W. W. Rubel and W. C. Jones 

The Kansas City Life has divided 
Kansas into two state agencies. W. 
W. Rubel is made manager for southern 
Kansas and W. C. Jones manager for 
northern Kansas. Vice- seudiient ee F 
Villmoare, who formerly had the Kan- 
sas agency, has relinquished the super- 
vision of the state. Messrs. Rubel & 
Jones will have their offices in the 
Rialto building at Kansas City. They 
have both been with the company for 
some time and are strong personal pro- 
ducers. Both men have been working 
in Missouri. 





Fred Roche 


The Capitol Savings Life of Colum- 
tus, O., a ‘tegal reserve company re- 
cently admitted to do business, has 
opened an office in Cincinnati in the new 
Keith Theater building, in charge of 
Fred Roche 
H. W. Shove 

H. W. Shove, for 12 years district 

agent at Marshalltown, Ia., for the Mu- 


tual Life of New York, has been made 
general agent of the Union Central Life 





with headquarters in the same city and 
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a territory comprising 25 counties in 
central and northern Iowa. He will 
take with him the field force which has 
been assisting him in his former con- 
nection. 
P. A. Neilan 

P. A. Neilan, formerly with the Mu- 
tual Benefit at Sioux City, Ia., for five 
years as agency manager and later with 
the Northwestern National at the same 
city, has been appointed superintendent 
of agents for Cravens, Dargan & Rob- 
erts, state managers of the Northwest- 
ern National at Houston, Tex. 


J. W. Pennisten 
The Northwestern Life of Omaha has 
been licensed in Ohio and Kentucky. J. 
W. Pennisten, who for many years has 
been'in the employment of the state and 
recently has been an examiner for the 
Ohio insurance department, has resigned 
to take the general agency for the state, 
for the Northwestern Life His head- 

quarters will be at Columbus 


A. W. Duke 

A. W. Duke, the new agency supervisor 
of the Shenandoah Life of Roanoke, Va., 
has now taken charge of the city agency 
force at Roanoke and in addition will do 
field work outside. He was formerly 
manager of the Roanoke district of the 
Metropolitan Life. 





E. A. Griffith 
EF A. Griffith has been appointed 
agency manager for the Bankers Life of 
Des Moines at Seattle, Wash., where he | 
succeeds L. A. Jacox, pioneer representa- 
tive of the Bankers in the Puget Sound 
country. Mr. Griffith goes to Seattle 
from Philadelphia, where he has had 
temporary charge of that office for the 
Bankers Life. 


A. M. Shannon 

A. M. Shannon, formerly a leading 
salesman for the Bankers Life of Des 
Moines in Texas has been appointed re- 
gional sales manager for District No. 3 
of the Bankers Life field, which includes 
Illinois, Missouri, Nebraska, Colorado and 
Wyoming. 


J. O. Heath 
J. O. Heath, successful as regional 


sales manager for the Bankers Life of 
Iowa in the southwestern district, has 
resigned to become associate agency 
manager for the company for the Dallas 
territory, and is succeeded by L. K. 
Nichols, former successful banker at 
Walnut, Ia. 


Travelers’ Changes 

R. J. Lathrop, assistant manager of the 
Milwaukee office of the Travelers, has 
been appointed manager of the life and 
accident department at Peoria, Ill. He 
succeeds D. W. Donley, who is trans- 
ferred to Philadelphia to be manager of 
the life department there. Carl B. Nash, 
special agent at Peoria in the life de- 
partment, has been made assistant man- 
ager of the department in that city. J. 
W. Murphy, special agent for the life de- 
partment at Peoria, is transferred to St. 
Louis as assistant manager. 





Otis E. Logan 

Otis E. Logan, agency superintendent 
of the Provident Life & Trust in Cleve- 
land, has been appointed general agent 
of that company for the state of In- 
diana, and will be located at Indianaolis 
after March 1. 

Mr. Logan is a large personal 
ducer, and believes in the business to the | 
extent of carrying about $100,000 on his | 
own life. He was active in the affairs | 
of the Cleveland Life Underwriters’ As- | 
sociation, being a member of its execu- 


pro- | 


LIFE INSL 








tive committee for the past two years, 
and chairman of the _ entertainment 
committee, 


H. D. Finlayson 


Harold D. Finlayson, for some years 
general agent at Omaha for the Con- 
necticut Mutual Life, has been made 


general agent at San Francisco and will 
leave about April 1 for his new field 
He will be succeeded at Omaha by W. H. | 
Morris of Wayne, Neb., on that date. 


Life Agency Notes 

D. C, Ellett, new representative of the 
Bankers Life of Des Moines at Muskoges 
Okla., has just moved his family from 
Mississippi to their new location in Mus- 
kogee where they will make their future 
home. 

Cc. E. Lewis, formerly office manager 
for the New England Life in Cleveland, 
recently bought out a general insurance 
agency in a suburb of Columbus and has 
taken charge. He will continue to place 
his life business with his old company. 

Edgar W. Braley of Sioux Falls, who 
has been in the fire insurance business 
there for several years, has been named 
as district manager of the Mutual Trust 
Life of Chicago. John A. Grose and 
Claud B. Coon are general agents for the 
company in Sioux Falls. 

F. J. Lawrence, formerly assistant 
cashier In the Toledo office of the Mutual 
Life of New York, has been promoted to 


| cashier and transferred to the Wheeling, 


spent 10 
well 


Lawrence 
office and is 


office Mr. 
Toledo 


We Van 
years in the 


| qualified for his new duties. 


EQUITABLE’S ACTION 
CREATES COMMENT 


(CONTINUED FROM PAGE 3) 

nor can they rely on their accident and 
health men to produce a_ sufficient 
amount of life insurance 

The introduction of the non-cancel- 
lable health and accident policies has 
put a new face on disability soliciting. 
Such a policy fits in well with the life 
policy. The life policy is non-cancel- 
lable. The non-cancellable policy sup- 
plements the life policy. It is found 
that the life agents will solicit non-can- 
cellable health and accident insurance 
and produce a very satisfactory volume 
of premiums. 

Still an Experiment 

rhe companies writing non-cancel- 
lable insurance of course are not certain 
as to the future. The non-cancellable 


JRANCE 


health and accident policy is an exper | 


Whether rates are high enough 
-emains to be seen. If there was avail- 
able an extended non-cancellable disa- 
bility experience so that companies | 
would know just what to figure on, un- 
doubtedly more life companies would | 
get into that field. The life companies 
not writing health and accident 
felt the competition of the non-cancella- 
ble health and accident policy. Last 
year the companies writing this class 
rolled up a large volume of premiums. 


ment, 


have | 


This competition has led to a liberaliza- | 


tion of the total disability clause and 
the adoption of the 90-day feature. 
Aside from the life companies al- 
ready mentioned that write health and 
accident insurance, the following are 
the chief additional ones: Aetna Life, 
American National of Galveston, Tex.; 
Cloverleaf Life & Casualty, Columbian 
National Life, Federal Life, National 
Life, U. S. A., National Life & Accident, 


| 


Provident Life & Accident of Chatta- | 
nooga, Reliance Life, Travelers, Busi 
ness Men’s Assurance of Kansas City, 


i Connecticut General. | 


EDITION 








The ONE HUNDRED DOLLARS offered by the JOHN HANCOCK 
MUTUAL LIFE INSURANCE COMPANY of Boston for the best 
answer to Mr. Edison’s question, “Who was John Hancock?” has been 
awarded to Leon V. Quigley, a student at the Worcester (Mass.) Poly- 
technic Institute. This answer, giving a correct, concise and comprehen- 
sive statement of the position occupied by JOHN HANCOCK in American 


history, is printed below in full. 


“Who Was John Hancock?” 


John Hancock was an American statesman and patriot. His signature 
is found on the oldest and most important documents of Massachusetts, 
and of the United States. He was the first signer of the Declaration of 


Independence and was the first Governor of Massachusetts. 


John Hancock was born at Quincy, Massachusetts, in 1737. He 
graduated from Harvard College, and entering upon his uncle’s business 
became a successful merchant in Boston. He gained much in social power 


and in wealth, being meanwhile justly popular for his integrity and ability. 


1765-1770 a seiectman of Boston and a member of the 


With Samuel Adams he led the Massachusetts Whigs, and 
only escaped capture at Lexington and Concord by virtue of the valiant 
fight by the Minute Men on the “Nineteenth of April in °75.” 


He was in 
general court. 


John Hancock was subsequently known in various positions: as Pres- 
ident of the Continental Congress, as Major-General of the Massachusetts 
military forces, as President of the Constitutional Convention. He died 
at Quincy, Massachusetts, October 8, 1793. 

The historical position of John Hancock is unique in State and 
Nation. He wielded great political influence but was always liberal and 
public-spirited. His name is most prominent as a Whig leader during the 
American Revolution in such events as the Boston Massacre, the Boston 


Tea Party and the battles of Lexington and Concord 
John Hancock signed his name first to the Declaration of Independ- 


He thus risked his own “life, liberty and pursuit of happiness” that 
To this end he 


ence. 
these privileges might be obtained for others to enjoy. 
“pledged his life, his fortune, and his sacred honor.” 
That he was popular and efficient may be judged from the fact that 
he was for ten years Governor of Massachusetts, being elected annually 


to this office by popular vote. 


John Hancock insured the life of the Nation. 
We will insure your life with the same integrity. 
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Founded 1865 


THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


Penna. 





Vice-President Coolidge says, “‘Look well then 
to the hearthstone; therein all hope for America 
lies’’. 


The man who is looking well to his hearth- 
stone is very apt to take out an endowment policy. 
It will carry out his purpose for his home if he 
dies, and it will also keep the fire on his hearth 
in his own old age. 





And it is an unselfish policy, for it does not 
shift upon his children the provision for his own 
old age. 





Fourth and Chestnut Streets 
Philadelphia, Pa. 

















HUTCHINSON, KANSAS 


STEPHEN M. BABBIT, President 
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DEVOTE PROGRAM TO WOMEN | 


Sioux City Life Underwriters Have 


Unique Feature at Their Feb- 
ruary Meeting 


SIOUX CITY, IA., Feb. 14.—While 
the subject of women is not new nor 
their discussion by men unique, this 
topic is receiving more attention than 
ever before from insurance circles and 
the Sioux City Association at its Feb- 
ruary meeting Saturday evening de- 
voted nearly its entire program to the 
consideration of women. Rey. Dr. 
W. M. Hamilton of the First Presby- 
terian church talked on “The Money 
Value of Woman in the Home,” and 
Miss Mary A. Ball, an insurance seller, 
spoke of selling “Endowment Insur- 
ance to Women.” M. Q. Frye, general 
manager of the Metropolitan Life in 
Sioux City, was program chairman. 

Dr. Hamilton would 
mention any sum of money in making 
his valuation of the woman in the home 
but left it up to the 50 men present to 
compute the value of “an inestimable 
contribution to a home which could not 


recently 
of Life 


secretary of the 
State Association 


He also is 

formed Ohio 

Underwriters. 
The executive 


committee is composed 


| of Fritz Lichtenberg, Massachusetts Mu- 


| tual; 


not venture to | 


exist in the first place but for woman’s | 


place there. 
ing their rights,” said Dr. Hamilton, 
“they will not fully comprehend their 
responsibilities nor live up to them for 
another generation. Their new place 
being assumed in the world’s affairs 
appeals to the insurance companies as a 
great field to cultivate and the re- 
sponse which women are making to 
this phase of their life indicates that 


“While women are claim- | 


they dread dependency in later years | 


as keenly, or more so than the men, 


and that their wish to provide for their | 


children’s necessities or higher educa- 
tion partakes of the mothering instinct 
and is more pronounced than in the 
father, 

Miss Ball said she readily found from 
government statistics the cost of rais- 


ing a pig, cow or sheep, but not a word | 


of the cost a rearing a girl to twenty 
years. So she canvassed among friends 
who had had this experience and an 


average of their estimates is about | 
$6,000 with twice that much if a full 


education is provided. She related sev- 
eral pathetic instances occurring in 
Sioux City where sorrow and want 
might have been relieved by insurance. 

A. D, Freyer and W. A. Cumming of 
the Equitable Life of New York and 
Carl L. Kiser of the Pacific Mutual 
were elected to membership, bringing 
the association’s membership to sixty. 

« ~ 


-On recommendation of 
the Richmond 


Richmond, Va. 
its executive committee, 


association, at its meeting Monday, 
acopted the following resolution with 
respect to banks engaging in the life 
insurance business: 

“That while it is the sense of this 
escciation that we unalterably oppose 
banks in the larger towns representing 
life insurance companies, we believe it 
unnecessary to take formal action in 


regard thereto because, according to our 
by-laws, we specifically provide that no 
be paid, either directly 
to any one not devoting his 
to the insurance business.” 
resolution was adopted practically 
The Cleveland reso- 
lution condemning bank agencies, which 
had been pending before the association 
for several months, was tabled on rec- 
ommendation of Chairman C. B. Richard- 


commissions can 
or indirectly 
entire 

The 


without discussion, 


Service 


son of the executive committee. 
ee 2. @ 
Columbus, O0.—Ralph W. Hoyer, after 
serving as treasurer for six years, was 


promoted to the presidency of the Colum- 
bus Association at the annual meeting. 
He is junior member of the firm of W. E. 
and R. W. Hoyer, general agents of the 
John Hancock. Thomas B. Fulmer, man- 
ager of the Travelers, was elected vice- 
president. Albert Speaks of the New 
England Mutual, who two years ago 
was elected secretary but could not serve 
because of ill health, was chosen treas- 
urer. George A. Bredehoft of the 
necticut General was reelected secretary. 


Howard P. Goetz, Connecticut 
Mutual; Don Behling, Northwestern Mu- 
tual; M. D. Donham, National Life; and 
John G. Belknap, Equitable Life of Iowa. 


Herman P. Jeffers of Tice & Jeffers, 
district agents of the Midland Mutual, 
was certified to the national association 


as representative on the national execu- 
tive committee. R. W. Hoyer, George 
A. Bredehoft and M. B. Donham were se- 
lected as representatives of the Colum- 
bus Association in the state association. 

The local association now has a mem- 
bership of 200, having gained 40 members 
during the year. The dues of the gen- 
eral agents and managers are $10 a 
year; soliciting agents, $5, and non-resi- 
dent agents, $3. 

Plans were outlined for a one-day sales 
congress in Columbus March 10, to be 
addressed by John L. Shuff, Cincinnati, 
president of the National Association of 
Life Underwriters, and B. W. Gearheart, 
Ohio superintendent of insurance. Edu- 
cational features will be stressed at the 
congress 

* * * 


Fond du Lac, Wis,—A local association 
was organized at a meeting of life under- 
writers held last week and Lawrence 
Duffie was elected president, M. M. Duel 
and Ss. D 


was elected vice-president, 

Boreham, secretary-treasurer. It was 
decided to hold meetings once each 
month, as noon lunches, the first Thurs- 


in the month being reserved for that 
The association adopted as its 
organization purpose a resolution that 
read “The object of this association 
shall be to elevate the profession of life 
insurance; to cooperate in disseminating 
the principles of life insurance; and to 
work together for the general good of 
the profession.” 

. a 2 


day 
meeting. 


Buffalo, N. Y.—At the annual meeting 
of the Buffalo association last week the 
association unanimously adopted a reso- 
lution to incorporate under the member- 
ship corporation law of the state of New 
York the legal proceedings to 
be taken at 

The following officers were elected: 
President, Newton E. Turgeon; first vice- 
president, William H. Stanley; second 
vice-president, Melvin P. Porter; treas- 
urer, Edwin C. Haas; secretary, Sidney 
Wertimer; executive committee, S. B 
Lindsay, F. A. G. Merrill and Walter J. 
Shephard; representative to the New 
York State Association (three-year term), 
Ss. B. Lindsay: member national executive 
committee, Frank W. Tracy. 

« * * 


necessary 
once, 


next meeting of the 
will be held at noon 
it the Hotel LaSalle on Feb. 21. There 
will be three five-minute talks and one 
fifteen minutes speech. President Darby 
A. Day is well pleased with the im- 
promptu addresses that have been given 
preceding meetings. He feels that 
brief, snappy talks provide _ in- 
und make the meetings 
interesting. Mr. Day will arrangé 
the during the week, 


Chicagze.— The 
Chicago Association 


at the 
these 
more 

for 


Spiration 
speakers 
* ‘ * 


Tole do 
and 


Toledo, o.—The 
held its annual meeting 
officers on Feb. 11. The 
for the are: president, Lee D. Moon, 
general Connecticut Mutual; 
vice-president, Richard R,. Stamp, man- 
ager Connecticut General; and secretary- 
treasurer Hanford Bereman, agency 
manager Midland Mutual. Reports were 
made on local business conditions and 
the majority of the agents showed opti 
mism, based on increases over last year's 
writing. The association now has ove! 
75 members, comprising the most 
underwt the city. 


* * t 


association 
election of 
officers elected 
veal 


agent 


active 


life iters in 


Milwaukee, Wis.—Milwaukee 
derwriters have been assured of a 


life un 
life 


sales congress in this city, probably on 
March 8, according to announcement re¢ 
ceived by Gifford T. Vermillion, presi 
dent of the Milwaukee Association. John 


L. Shuff of Cincinnati, president of the 
National association, has advised Mr. Ver- 


| million that he will attend the Milwaukee 


Con- 


The arrangements will be put 
at once, Sessions will be held 


congress 
under way 
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at the assembly hall of the Northwestern 

Mutual Life home office building in Mil- 

waukee. Last year more than 550 life 

underwriters attended the sales congress | 

and it is hoped to exceed that record at 

the 1922 meeting. 
* * * 


Wilmington, Del.—Frank C. Hughes of 
the Mutual Benefit Life was elected 
president of the Delaware Association at 
its annual meeting and dinner in Wil- 
mington. 

So a 


Memphis, Tenn—A special meeting of 
the Memphis Association was held last 
Friday. Following an informal! luncheon, 
Dr. A. F. Sheldon, a well-known educa- 
tor, delivered an address on the “Service 
of Life Insurance.” 


Montana Ruling on Licenses 


Commissioner Porter of Montana has | 
written to all companies or general 
agents operating in that state, calling 
attention to the clause in the state code 
which refers to the licensing of agents. 
Mr. Porter says that the general impres- 
sion among companies and agents has 
seemed to be that a solicitor, employed 
by a duly licensed agent or agency, is 


not required to obtain a license. A rul- 
ing from the attorney general states 
that any person, firm or corporation 


soliciting insurance in the state of Mon- 
tana is violating the law if license is not 
obtained for such purpose. It is nces- 
sary that solicitors and agents be 
licensed for each company represented 
by the agency. The solicitor follows 
the same procedure as a regular agent 
in obtaining his license. 

Whenever an agent’s license is issued 
to an incorporated agency, it shall en- 
title the duly elected corporate officers, 
designated in the application for the 
license, to act in behalf of the incor- 
porated agency. When an agent's 
license is issued to a firm or co-partner- 
ship, it shall entitle the bona fide mem- 
bers of the firm or _ co-partnership, 
designated in the application, to act in 
behalf of the firm or co-partnership. 
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New England Mutual Life—In its an- | of the amount written in 1920. The in- 
nual report the company says that its crease in assets is $4,215,626; the sur 
growth is shown by the figures for the | plus increase is $429,546. 
past decade, starting with 1912, divided | 
into two five-year periods. In the first | 2 


five-year period, ending in 1916, its aver- Detroit Life—lts business for January 


age annual new business was $35,955,000. | totaled $1,154,000. This compares with 
In the second five-year period it was $76,- | a record of $768,000 for January, 1921, 
312,000 The net gain in insurance in | and it more than doubles its production 
force for the first five-year period was record in January, 1920. During 1921 the 


Life established a record of a 


month of 


Detroit 
million a 


$83,155,121 and in the second $233,920,424. | 


business written in 


In the first five-year period the assets | 

showed an increase of $4,428,000 in each | Michigan, It is making an effort to main- 
year of the first period, while the same | tain that record during 1922 The start 
figure for the second period was $6,500,- | already made indicates that it may be 
000. Last year the New England Mu- | possible to do so 

tual’s new business was $82,072,020. The | > 


terminations were $33,430,174, leaving in- 





surance in force, $609,415,082. The mor- Farmers & Bankers Life, Wichita, Kan. 
tality ratio was 43.54. The average age | Its annual statement shows assets 
of the insured who died was 55.7 years | $5,273,824, gain $585,974, capital stock 
and the average duration of the policies | $275,000, net surplus $95,572, insurance in 
was 17.5 years. The average number of | force $31,643,837, paid policyholders since 
annual premiums paid was 14.7. The | Or@anization $949,417. The company has 
deaths due to diseases of the circulatory | ™#de excellent progress 
system head the list with 375 out of = 
1,066. There were eight deaths from in- | 
fluenza in 1921, while during the three Opens Two New Offices 
preceding years the total deaths from = : ie 
this cause were 535. The premium incoms The American National of Galveston, 
last vear was $20,042,202 and the tota] | TeX.. has opened an industrial depart- 
receipts $26,670,339. The policy loans | ment at Louisville, Ky., in charge of 
showed an increase of $3,131,701 during | C- O. English as superintendent, and at 
the year, making the total policy loans | Knoxville, Tenn., in charge of O. R Gods- 
$19,024,614. Mortgage loans for $4,787,- mark as superintendent 
466 at an average rate of 6.4 percent — | 
were made, while state, municipal and . | 
corporate bonds amounted to $4,388,063 H. L. Austin Promoted | 
were purchased, yielding an average Assistant Superintendent H. L. Austin 
rate of 6.04 percent of the Life Insurance Company of Vir- 
* 3 + ginia at Charlotte, N. C., has been 
appointed traveling inspector Agent 
Security Mutual Life—Its assets are ae H. Cooper of Chartaten nos thant 


now $12,156,129; surplus, $517,314: income, 
$3,008,306; increase in $824,695; 


promoted to fill the vacancy 


assets, 


insurance in force, $69,091,109; new insur- —— 
Smee, CROCS SOU: VERS aS Utared carnes No Successor Yet Appointed 
5.59; mortality ratio, 62 percent 





* * &* The North American Life of Chicago 

Fidelity Mutual Life—Its assets are | @8 not yet appointed a successor to 

$47,510,589: surplus, $1,904,844: mortality | John W. Muir of Minneapolis, state 

ratio, 59.46 percent: insurance in force, | manager for Minnesota, who died a few 

$222,815,106; income, $11,413,424. The new | weeks ago. Mr. Muir had been in fail- 
paid for business was within 7% percent | ing health for six months or more. 


| 
insurance 
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PILES REPLY IN OUSTER SUIT 


| Earl Wilson Gives His Side of Con- 


troversy Over Commissionership 
in Colorado 


DENVER, COL., Feb, 14.—Earl Wil- 
son, one of the claimants to the office of 
has filed for- 
mal answer to the charges brought in 
the district court recently by Jackson 
Cochrane, appointed by the governor 
as his successor, who sought to force 
the removal of Mr. Wilson as commis- 
sioner. 

In his answer Mr. Wilson 
every charge made in the suit, which 
was in the nature of a quo warranto 
proceedings, and set up that he was ap- 
pointed as head of the office and was 
recognized as such on and after Nov. 
9, 1920. He declares that Mr. Cochrane 
has been endeavoring to usurp his of- 
fice since November, 1921, without 
rightful cause. 

In a second clause, he alleges that 
Mr. Cochrane holds a pecuniary inter- 
est in two leading insurance companies 
doing business in the state and that he 
was agent for those two companies when 
Governor Shoup attempted his appoint- 
ment as insurance commissioner. 

Mr. Wilson admits he has refused to 
relinquish his claim as head of the in- 
surance department and asserts he will 
continue to do so. He holds that he 
was properly appointed and that he has 
never been removed from office, despite 
attempts by supporters of Governor 
Shoup to oust him without a formal 
hearing before the state civil service 
commission. 

The suit against Mr. Wilson was filed 
by Attorney General Keys, 20 days ago 
in behalf of Mr. Cochrane. It is ex- 
pected Mr. Cochrane will make formal 
reply to the answer in the next few 
days 


commissioner, 


denies 





Bonds (Municipal) 


Paid Policyholders since 


Claude Hamilton .. . 


me. A. Peete sk sl 





ADMITTED ASSETS 


Mortgage Loans on Real Estate. . . 
Policy Loans and Premium Notes...... 


Bonds (United States). . 


Cash in Banks......... 


Total Admitted Assets. . 


Paid Policyholders during 1921......... Oe 


Reserve on Deposit with the State of lowa, December 31, 


John A. McKellar . . . 


FINANCIAL STATEMENT 


MERCHANTS LIFE INSURANCE COMPANY 


HOME OFFICE--DES MOINES, IOWA 
DECEMBER 31, 1921 


$3,768, 169.13 
377,402.82 
306,410.80 
134,437.50 
233,874.50 
108,515.72 
219,333.97 


Legal Reserve.... 
Special Funds..... 


Premiums Paid in Advance... 
Set Aside for Taxes. 
Other Liabilities 


Surplus..... 
Surplus to Policyholders..... 
.. .$5,148,144.44 


Organization (1894).. 


1921... 
WILLIAM A. WATTS, President 
Ransom E. Olds .... . . . Chairman of Board 


» « « « + « Vice-President Frank H. Davis ..... . 
- « « « « Vice-President Clay H. Hollister . . ... 
. « « « « « Vice-President ee 


LIABILITIES 


Claims in Process of Adjustment....... 


ee” $400,000.00 


$3,766,706.00 
705,923.22 
40,489.51 
24,227.27 
42,632.33 
17,306.70 


550,859.41 
$5, 148,144.44 


$6,200, 756.40 
734,252.09 


4,147,402.56 


Sec’y and Actuary 
cee ws 3 Eee 
Medical Director 
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December 31, 1921 


ASSETS 


r: Real Estate, (Home Office Building 
Liberty Bonds . 


$1,598, 295.12 


Mortgage Loans 


938,7 

tae te 
Cash in Banks at Interest 131,391. 
Accrued Interest. 100,382.62 
Policy Loans and Premium Notes Within Reserve . 813,933.57 
Net Uncollected and Deferred Premiums Within Reserves 49,392.01 


Total Admitted Assets $4,261 433.88 


LIABILITIES 





Ratio of Actual to Expected Mortality 50% 


Policyholders Reserve . $2,628,357.97 
Y itennteel Seaeneh and Rents Paid i in Advance . 41,746.88 
Taxes : ines 31,627.83 
Yy All other Liabilities sled a Ler saan 3,817.00 
ees | OS Fee ee eee $820,000.00 
Y Surplus ; 735,884.20 
Yj Total Surplus for —_— of Policyholders 2 $1 555,884.20 
Y Total Liabilities $4,261 433.88 
/ EXCERPTS]FROM STATEMENT 
Insurance in Force. ‘ $20,735,366.00 
] Increase in Insurance in Force 2,553,057.00 
(Gain during 1921—14. 5 per - ceat) 
yj New Insurance Issued During 192! . 4,744,575.00 
4 (Gain over 1920—39.4 per cont) 
/ Total Admitted Assets . 4,261,433.88 
Yy (Gain dusiag 1921 <9, 3 per cont) 
y Total Premium Income . 666,774.30 
(Gain o over "1920-12. 2" per ‘cent) 
jj Total Income ee eae ee ee 951,795.99 
(Gain over 1920—10.6 per cent) 
/ Total Payments to‘Policyholders since Organization 1 368,645.93 


One Million Dollars deposited with the Treasurer of the State of Texas 
for the protection of policyholders which is the largest similar 


deposit ever made in Texas. 
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NEWS ABOUT LIFE. POLICIES | 


Policy Literature, Rate Books, etc. 





i Policies. Premium Rates, Dividends, Surre aie Wie and all Chan in | 
Supplementing the “Unique Manual-Digest”’ 
| and ‘LittleGem,”’ Published Annuallyin May. PRICE, $3.50 and $2.00 respectively 








UNION CENTRAL’S NEW RATES 





How Premiums Run on Various Forms 
of Endowment Policies Just Issued 
by Company 





Rates on the new endowment policies 
just issued by the United Central, an- 
nual premiums on $1,000 participating 











policy, are as follows: 

* a 2 ‘e 

ze zis zo 6,» A’ 

oe oe om ~—— “se 
© Ss} Cs so <7 <z 
oo = we = wo = of fn 
< << a< <i nim oe 
15. . . $19.15 $17.69 $16.71 $27.18 $25.6 
16... 19.63 18.08 17.05 27.68 26.0 
17... 20.14 18.49 17.40 28.18 26.5; 
18... 20.67°18.92 17.78 28.73 
19... 21.24 19.39 18.17 29.2 2 
20... 21.84 19.87 18.57 2 26 
21 22.47 20.38 19.01 30. . 27.12 
22. 23.15 20.93 19.47 31. 29. 27.60 
23... 23.88 21.50 19.95 31.7 29. 28.09 
24... 24.64 22.11 20.46 32.42 30.18 28.62 
25... 25.46 22.75 21.00 33.13 30.79 29.16 
26... 26.32 23.43 21.57 33.88 31.42 29.72 
27 27.25 24.15 22.17 34.64 32.09 30.31 
28... 28.25 24.92 22.79 35.45 32.78 30.92 
28... 29.30 25.73 23.46 36.29 33.51 31.56 
30... 30.45 26.60 24.18 37.17 34.26 32.23 
31... 31.68 27.53 24.93 38.09 35.04 32.93 
32. 32.99 28.52 25.73 39.05 35.87 33.65 
33... 34.42 29.57 26.58 40.05 36.73 34.41 
$4... 35.96 30.70 27.48 41.11 37.62 35.20 
35... 37.64 31.93 28.46 42.22 38.58 36.04 
36... 39.46 33.23 29.48 43.37 39.56 36.90 
37. 41.45 34.67 30.57 44.59 40.60 37.82 
38 43.62 36.15 31.74 45.87 41.69 38.78 
38... 46.02 37.80 33.00 47.23 42.84 39.79 
40... 48.65 39.57 34.35 .... 44.05 40.85 
41... 51.55 41.51 35.80 45.32 41.97 
42... 54.80 43.61 37.35 46.67 43.15 
43... 58.42 45.92 39.03 48.10 44.39 
44... 62.51 48.44 40.84 49.62 45.71 
45... 67.14 51.22 42.81 eaee 47.12 
46... 72.44 54.30 44.94 48.60 
47... 78.52 57.71 47.26 50.19 
48... 85.63 61.53 49.79 51.88 
49... 94.00 65.80 52.56 53.68 
50...104.03 70.64 55.60 oeece 
51.. 76.14 58.94 
S2.. 82.44 62.63 
S3.. 89.77 66.74 
54.. 98.36 71.32 
55. 108.62 76.46 
56... 82.28 
57.. 88.93 
 - 96.60 
5a. . 105.55 
60 116.14 


Great West Life Men Meet 


The annual meeting of state agents 
and home office officials of the Great 
West Life of Winnipeg was held last 
week at Fargo, N. D., with 40 in a * 
dance. A. Jardine, secretary; C. C. Sin- 
clair, assistant actuary, and J. W. B. Gil- 
bert, manager of the credit department, 
were the officials from the home office 
at Winnipeg in attendance. 

Hatcher Brothers of Fargo and Grand 
Forks are state agents for the company 
in North Dakota and M. N. Hatcher of 


Fargo acted as host at the meeting. 


Mantz Issues Disability Tables 


Paul N. Mantz, secretary of the Des 
Moines Life & Annuity, in association 
with Isidore P. Mantz, has published a 
new book of disability tables, the title 
of which is “Total Permanent Disa- 
bility Benefits, Net Rates and Reserves.” 
The work is based on Hunter’s Tables, 
and in addition to data on 3 percent net 
premiums and reserves it contains com- 
mutation columns based on a 3% per- 
cent interest assumption. 


Equitable of Iowa Rally 


The 1922 agency convention of the 
Equitable Life of Iowa will be held in 


Hote] Statler in Detroit, Aug. 26-24. 
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GETS OUT A NEW RATE BOOK 


Jefferson Standard Life Makes a Num- 
ber of Announcements as to 
Changes in Practice. 


Che Jefferson Standard Life of 
Greensboro, N. C., has issued an at- 
tractively gotten up new rate book in 
loose leaf form which was effective on 
Jan. 15. The rate book includes six 
new policy forms which are as follows: 
Continuous payment endowment at age 
twenty payment endowment at age 
guaranteed accumulation ordinary 

guaranteed accumulation 20-pay- 
ment life, ordinary life, non-participat- 
ing net level premium basis, twenty 
payment, non-participating net level 
premium basis. The company has also 
issued a new disability clause, replacing 
the clause formerly used, with new dis- 
ability rates. 

The new disability clause provides for 
waiver of premium and monthly income 
of 1 per cent of the face of the policy 
if the insured becomes either totally or 
permanently disabled before age 60 
and on endowment at age 65 before 65. 
The clause granted at male rates to 
single women, widows engaged in some 
regular recognized profession up to a 


85, 
85, 
life, 


18 


limit of $10,000 insurance. 
The company has discontinued its 


former practice of increasing the appli- 
cants’ age on sub-standard business and 
has adopted in its place a method of 
charging premiums based upon the ap- 
plicant’s impairment on the special 
mortality table Where necessary, 
special surrender values will be incor- 
porated in the sub-standard contract. 
The company’s present practice on par- 
ticipating forms with regard to sub- 
standard is to pay the same dividend as 


on a standard case. 


American National’s Good Showing 

The American National of Galveston 
in its annual statement shows insurance 
in force of $157,699,773, an increase in 
1921 of $4,051,331. Its admitted assets 
are $11,672,937, an increase of $2,367,572. 
Its premium income in 1921 was $5,361,- 
029. The surplus security to policyhold- 
ers Dec. 31 was $1,813,895, an increase 
of $372,516. 

The American National writes both 
ordinary and industrial life insurance, 
operating in 19 states and the Republic 
of Cuba. 





Is Moving to Memphis 


Columbian Mutual Life Assur- 
a fraternal at Atlanta, Ga., 


The 


ance Society, 


is moving to Memphis, Tenn. This 
company recently changed its name 
from the Columbian Woodmen. It will 


erect a home office building in Memphis. 
It has transferred its certificates to a 
legal reserve basis. It has assets of 
$2,000,000 and surplus of $250,000. Pend- 
ing the construction of a new building it 
will be located in the Odd Fellows build- 
ing on Court square in Memphis. 


Agency Dinner at Decatur 


Northwestern Mutual Life representa- 
tives in the Decatur, IIL, district to the 
number of 28 attended a dinner given 
Millon & Colby, district agents. J. 
M. Cowan, Aurora, general agent; L. E. 
Allen, district agent for the Aurora ter- 
ritory, and Rev. Harry L. Meyer were 
speakers. 
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AGENTS’ WIVES THERE 
CLARK AGENCY’S CONVENTION 


Northwestern Mutual Men Gather at 
Princeton, Ill., for Their Eleventh 
Annual Meeting 


The northwestern Illinois agency of 
the Northwestern Mutual Life recently 
held its eleventh annual meeting at 
Princeton, Ill, under the leadership of 
H. A. Clark, general agent of the ter- 
ritory. W. H. Dallas, assistant superin- 
tendent of agencies, was present from 
the hhome office and General Agent E. 


E. Cantrall of Springfield was there. 
One of the features of the meeting 


was the presence of the agents’ wives, 
there being 40 agents with their wives. 
The latter were given a part in the 
program. Mrs. E. F. Auman of Mt. 
Carroll and Mrs. W. P. Hutchison of 
Freeport, both addressed the meeting 
on the subject, “Why I Am Glad My 
Hsuband Is a Northwestern Agent.” The 


husbands of these two ladies are dis- 
trict agents under Mr. Clark and are 
among the leading producers of the 


company. Other short talks were given 
by Attorney Perry D. Trimble of 
Princeton, Mr. Cantrall, District Agent 
W. P. Hutchison and E. F. Auman. 
In the afternoon, Mr. Dallas of the 
home office conducted a “School of Life 
Insurance” for the agents, while Mrs. 
Clark entertained the wives. 

In the evening a banquet was held, 
at which some of the prominent policy- 
holders of that territory were present. 
Mr. Clark read a report of the 1921 
business of the agency, which showed it 
ranked tenth on a per capita basis of all 
the 86 general agencies of the company. 
In the report special mention was made 
of a case closed by District Agent V. 
P. Heil of Rockford for $1,000,000. Mr. 
Heil earned the prize for the largest 
policy written during the year. Mr. 
Hutchison was given the prize for the 
largest amount of personal production 
and also the largest amount of district 
agency production. B. L. Peck wrote 
the largest amount of all special agents. 
E. F. Auman wrote the largest number 
of lives of all full time men and D, L. 
Miller wrote the largest number of lives 
of part-time agents and also the larg- 
est amount of business of all part time 
agents. 

Prizes were also awarded to the high 
school students who won the essay 
contest on “Necessity and Value of Life 
Insurance,” which was conducted by 
Mr. Clark as a feature of “Life Insur- 
ance Week.” The winners were Gor- 
don Anderson, Spake Anderson and 
Imogene Fisher. 


Northwestern’s Group Meeting 


Group 3 of the general agents of the 
Northwestern Mutual Life will meet at 
Des Moines for a three-days sessions 
Feb. 27. Twenty general agents will at- 











tend from the states of the middle west. | 


Home office representatives will attend 
the conference. 

Twelve district agents rom Nebraska 
have just held a mieeting for two days 
with General Agent Franklin Mann at 
Omaha, gaining encouragement and en- 
thusiasm for the coming year. 


Mutual Trust Agents to Meet 


A meeting of the Illinois agents of the 
Mutual Trust Life will be held in Chi- 
cago at the Hotel La Salle today 
(Thursday). Gilbert A. Knudtson, vice- 
president and head of the agency de 
partment of the company, will preside 
The Mutual Trust Life is building up a 
strong producing force in its home stat 

George W. Johnson, field supervisor 
in the Louisville office of the Equitable 
Life of New York, has been appointed 
district manager at Portsmith, O. He 
recently retired as president of the 
Louisville Life Underwriters Association. 
He will have supervision over south- 
eastern Ohio and northeastern Kentucky 


|} manager for the 


| agent for the 
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CALL IT SPECULATIVE 
OBJECT TO THE AMENDMENT | 


Real Estate Interests Object to Bill to 
Permit Life Companies to | 
Extend Investments 


a | 


NEW YORK, Feb. 14—Real estate | 
interests are arrayed solidly in opposi- | 
tion to the bill lately offered in the New | 
York legislature proposing an amend- | 
ment to the present laws so as to permit | 
life companies to invest more freely of | 
their trust funds in the promotion of | 
apartment house building in the state. | 


In its analysis of the suggested legisla- 
tion, the Real Estate Board of New 
York says in part: 

“The business of producing housing | 
is highly speculative. In normal times | 


it is surrounded by a degree of risk | 
which individual builders or private | 
corporations have to assume. Errors 


of judgment, changes in market condi- 
tions, overproduction and so forth all | 
lay speculative builders open to the haz- 
ard of Anancial loss. 

“It is now proposed to permit the life | 
insurance companies to embark upon an 
enterprise of this character, entailing 
the use virtually, for speculative pur- | 
poses, of millions of dollars of the sav- | 
ings of the poor and thrifty entrusted | 
to these companies for the benefit of | 
widow and orphans against the time of 


the decrease of the breadwinner. 
“So sacred has the legislature con- |} 
sidered the trust placed in these institu- 
tions that it has prohibited their invest- 
ing in stocks and even real estate, 
restricting such securities to certain spe- 
cified investments, among them mort- | 
gages upon real estate Their real 


estate holdings are confined exclusively 
to such building as may be needed in 
the administration of their business as | 
insurers. 

“It is now proposed to remove these 
wise restrictions. And while no one 
would question the conduct of these cor- 
porations under existing management, 
this high standard of efficiency or probity 
is not necessarily guaranteed for all 
time nor even for so long a time as the 
legislature might consider that an 
‘emergency’ existed.” 


Bankers’ Club Grows 


rhe President’s Club of the Bankers 
Life of Des Moines for January 1922 
shows a total membership of 203. These | 
are starters in the race for membership | 
in the Gold Medal Class of the Presi- 
dent’s Club for the year 1922. | 

Membership in this organization is 
based on a production of $10,000 in the 
first fifteen days of each and every 
month of the year. The club for 1921 
consisted of sixty members and the 
total production of these sixty men was 
over $25,000,000 or an average of over 
$400,000 each. 


Will Enter New States 


The State Life of Iowa at its annual 
meeting in Des Moines planned to en- 
ter Nebraska, Kansas and other central 
western states. It is now operating in 
Iowa, Minnesota and the Dakotas. The 
past year was its most successful year, 
with total insurance now in force of $17,- 
500,000. William Koch was re-elected | 
field manager and there were no changes 

the official staff. 

Life Notes 
formerly regional 

Bankers Life of Des 
Moines who resigned recently to accept 
the agency. managership of the St. Louis 
office, is making a substantial success of 
his new field and his agency shows a | 
henomenal growth under his direction. 

Nathan Bernstein of Omaha, general 
National Life of Vermont, 
spoke before the Kiwanis Club of Coun- 
cil Bluffs. Ia., last week on “The Spirit 
of Insurance.” stressing the necessity for 
honesty and integrity in business deal- 
ings and mutual respect and confidence | 
n each other | 





E. G. Squires sales | 


i 
| 











GREATEST 
ILLINOIS 
COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 











Insurance in force t=. $128 ,000,000 
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Having recently entered 
Indiana 


THE FRANKLIN 


Life Insurance Company, 
of Springfield, Illinois, 
has severa! unusually at- 
tractive openings in that 
state for life men of 
general agency caliber. 


-(}- 
Contract direct with the 
Company. 

-—{}- 
Over $125,000,000 of in- 


surance in force. 
-—t- 


The remarkable growth 
and achievements of 
THE FRANKLIN LIFE are due to its traditional 
“‘Ageressive Conservatism” and the splendid co-opera- 
tion between the Company and the Agency Staff. 














Let us know something about your qualifications and 
your ambitions as an insurance man, and we will give 
you the details of our proposition. 


Write direct to the Home Office, 
Springfield, Ill. 

















A Wider Field 
An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3,000, to young 
men and young women as young as age 2—protective insurance and Educational 
and Business Start Endowment Insurance. This extension of the age limit for 
Ordinary Insurance down to age 2 helps our Agents considerably. We issue 
Participating and Non-Participating Policies. 


As regards adults, we write contracts with Double Indemnity provisions covering 
any kind of fatal accident, or with Double Indemnity provisions covering fatal 
travel accident only, as may be desired. 


We issue policies with waiver of Premium and Disability Annuity or Installment 
Payment features. 


We insure males and females at the same rates. 


OLD COLONY LIFE 


INSURANCE COMPANY 
CHICAGO, ILLINOIS 

















The Farmers & Bankers 
Life Insurance Company 


Invites Inspection—Inquiry of Integrity 


It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that 
creates a genuine spirit of loyalty between Agents 
and Company 


Home Offices; Wichita, Kansas 


























THE NATIONAL UNDERWRITER 


LIFE COMPANIES ARE. 


IN MISSISSIPPI NET 


(CONTINUED FROM PAGE 2 


companies, were not included, 
not the agent for service of any com- 
pany domiciled in Mississippi. 
lieves that these companies will be made 
a party to the suit and that service will 
be had on them direct. 


Much Discussion Arises 


There is much discussion in all quar- 
ters about the suit. The companies are 
charged with having agreed among 
themselves to charge all individuals of 
the same class and expectation of life 
the same premiums for policies. As a 
matter of fact, section 2600 of the Mis- 
sissippi code of 1906, the specific sec- 
tion dealing with rebating, provides that 
no insurance company doing business in 
Mississippi shall make any distinction or 
discrimination in favor of individuals of 
the same class and equal expectation of 
life in the amount of payment of pre- 
miums or rates charged for policies, so 
that it would seem that the companies 
are complying with the law rather than 
violating it. 


Who is Responsible For the Suit? 


Speculation is rife as to who is re- 
sponsible for the suit. Life insurance 
agents and business men were prompt 
in accusing Stokes V. Robertson, the 
state revenue agent, with having inspired 
the filing of the complaint. Mr. Rob- 
ertson vigorously denied any connec- 
tion with the matter, and his attorney, 
Clayton D. Potter, was prompt in dis- 


claiming any interest whatever in the | 


entire affair. Mr. Potter is frankly dis- 
pleased and says that life insurance and 
fire insurance are not analagous, and 
that if the suit is in the courts by the 
life companies it would in no wise af- 


fect the suit of the revenue agent against | 


the fire companies. Mr. Potter says that 
it would have been no violation of the 
law for the fire companies to have used 
the maps and surveys of the rating and 
advisory bureau as a function in deter- 
mining the fire hazard, just as the life 
companies employ the mortality tables. 
But the difference lies in the fact that 
the life companies derive net rates from 
the tables, whereas the fire companies 
are charged with having adopted the 
fixed rates prescribed by the advisory 
bureau. 


Fire Companies Not Back of It 


Watkins & Watkins, attorneys for the 
fire companies, are strong in denouncing 
a rumor that gained in proportions 
Monday, to the effect that the fire com- 
panies instigated the action of Mr. 
Browning against the life companies. 


W. H. Watkins, a member of the firm,, 


expressed the view that there was noth- 
ing to the suit against the life compa- 
nies, and that Mr. Browning could not 
make out a case against them. The 
firm of Watkins & Watkins are the ac- 
credited representatives at Jackson of 


the Association of Life Insurance Presi- 
dents, and Mr. Watkins admitted hav 
ing had a telephone conversation on 


Saturday with the executive officers of 
that organization in New York, but he 
did not give out any information as to 
what was said in the conversation. 


No Talk of Garnishment 

\ pertinent fact in connection with 
the suit against the life companies is that 
there is absolutely no talk of garnish- 
ment. Without garnishment, judgment 
against the life comnanies would 
worthless. On the other hand, a gar- 
nishment would be a far greater detri- 
ment to the life companies than was 
possible in the action against the fire 
companies. 


It is known that the New York Life 


be 


alone has boucht within recent years 
$2,500,000 of Mississippi bonds. The 
Metropolitan and Prudential are also 
extensive holders of state bonds. Ac- 


cording to authorities in Jackson, these 


bonds are subject to garnishment, as 


Mr. | 
Henry said that under the law he was | 


He be- | 


February 16, 19: 
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Fifty Prospect Cards in a Case so Com- 
pact that You Can Carry It in Your Vest 
Pocket without Showing 


The “Chummy ” Vest 
Pocket Life Prospect 
Record 


Is simply a life insurance 
prospect card 


2x4 inches in size 
(instead of the 
inches) 

Printed on heavy ledger paper 
(instead of the usual index 
bristol and only half as thick) 

Notched at one end 

that an ordinary rubber 
band holds it as securely as a 
ring binder) 

With a tough paper cover 
(protecting the cards from dirt, 
but adding practically nothing 
to the bulk) 


And a solid oak desk card 
tray 


Complete 

guides 
(alphabetical, 
daily) 

Which can 

desk drawer 
(outside measurements about 3 
inches high by 43% inches wide 
by 7 inches deep) 

Holding 600 cards 
(because the .cards are thin) 


Which costs only $3.00 
delivered 


Outfit Complete, with 
Oak Desk Card Tray. Alpha- 
betical, Monthly and Yearly 
Guides, and 200 Chummy Pros- 
pect Cards 


usual 3x5 


(so 


with all necessary 


monthly and 


be locked in any 


Solid 


Any card can be easily removed 
from the holder, without disturb- 
ing the other cards. Simply pull 
the card first to one side, then 
the other, and it is out. 

Cards are printed on one side 
with a simple form, covering all 
important and essential informa 
tion. Use the back of the card 
for memoranda. 


YOU’LL FALL IN LOVE 
With this compact, convenient, 
simple record the minute you 
see it, and wonder why “some- 
body didn’t think of that be 


fore.” 


WE’LL SEND IT ON 
APPROVAL 


Get in your order on the blank 
below by return mail. 
Take Your Choice 


The Rough Notes Company 
INDIANAPOLIS 

I enclose herewith 25 cents, for 

hich please send me prepaid, a 


‘hummy” outfit of 50 pros 
and cover 


sample “*( 
ect cards 


I enclose herewith 











XUM 
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are all mortgages held by the companies 
on Mississippi real estate. 


Life Companies Big Leaders 


\ member of the legislature said on 
Monday that 90 percent of money 
loaned by foreign corporations in Mis- 
sissippi was money coming from life 
insurance companies. Of course there 
is no way of verifying this statement, 
but it is admittedly true that the life 
companies are among the most exten- 
sive lenders in the state, though recently 
they have been slow to make loans here, 
and there is considerable talk of recall- 
ing all outstanding loans as they become 
due. 

The Volunteer State Life, of Chat- 
tanooga, several months ago refused to 
make any loans in Mississippi because 
of the pending litigation against the 
fire companies and the hostile attitude 
of the state towards foreign corpora- 
tions. 


May Withdraw From State 


Insofar as could be learned, none of 
the defendant life compannies have in- 
dicated that they will withdraw from 
the state, but it is almost certain that 
some of them will do so. All licenses 
expire Feb. 28, and the renewal of 
licenses will be watched with keen in- 
terest. The New York Life has issued 
a denial of a rumor recently published 
that it had contemplated withdrawing 
from Mississippi. This denial was made 
public immediately prior to the filing 
of the suit, and it was evidently issued 
before the company had any knowldege 
that the action would be brought. 

Wharton & Roberts, agents at Jack- 
son for the Hartford Accident & Indem- 
nity, announced Monday that the com- 
pany had withdrawn from Mississippi. 
No reason was assigned. It is untor- 
tunately true that regardless of who 
instigated the new suits, or what the 
ultimate outcome is, that the greatest 
sufferers will be he people of Missis- 
sippi. 

\lthough some entertain the opinion 
that the suit might move the legislature 
to action, there has been no discussion 
ot matter on the floor of either house 


FINDS NO ASSETS ON HAND 


Receiver Sterrett of the Commonwealth 
Life of Chicago May Recommend 
Prosecution of Officers 


\ttorney M. B. Sterrett, who was ap- 
pointed receiver for the Commonwealth 
Life of Chicago, an assessment concern, 
has made investigation of the estate 
and cannot locate any assets Chere 
are $4,200 in unpaid death claims and 
there are other obligations which have 
not been met. Mr. Sterrett has not vet 
filed his report with the court but states 
that he finds the concern in a deplorabk 
condition. It seems likely that he will 
ask that those that are responsible for 
t be indicted. Attorney Sterrett states 
that it will not pay the receiver to make 
im assessment on the policyholders and 
prosecute it because the expense would 
be too heavy He has recommended, 
however, to the attorney for the bene 
ficiaries of the $4,200 that they stand the 
expense of forcing an assessment. The 
president of the concern was R. J 
Ruhler and the secretary was N. H 
Ernst. Mr. Buhler is president of the 
Chicago Mutual Casualty. an assess- 
ment accident concern, and is also or 
ganizing the American Union Life, with 
headquarters in the Manhattan building, 
Chicago 





R. H. Lake, manager of Memphis 
Tenn., for the Equitable of New York, ts 
wearing with pride a new title conferred 


upon him during the past week He has 
been called “father” for the first time 
The new arrival is a daughter. 
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"WRITING INSURANCE IN 


AGRICULTURAL FIELD | 


Farmers In Missouri Valley Terri- 
tory Have Been “Up Against” 
Serious Conditions 


SELLING NOT EASY TASK) 


Agents Who Study Needs of People 
and Meet These Needs Still 
Able to Get Business 


KANSAS CITY, MO., Feb. 14.—In 


| discussing the present condition of the 


life insurance business in the agricul- | 
tural districts of the Tenth Federal Re- 
serve Bank district, general agents lo- 
cated at Kansas City differ considerably 
in their diagnosis of the case and the 
treatment that will bring an improve- 


ment. The one thing that is outstand- 


ing is that there has been a tremendous 
slump in the selling price of farm prod- 
ucts, and the amount of money received 
by the farmer has been tremendously re- 
duced. Wheat at 70 cents is not the 
same thing as wheat at $2.75, and no 
amount of optimism can make it so 


Great Reduction in Surplus 


In addition to this, there has been a 
great reduction in the surplus in the 
hands of the farmers. For several years 
before the slump, there were fat years 
tor the farmer, and many of them laid 
by in store for the evil day that was to 
come. Those who did so found them 


selves with a nice little bank account, 


reserved for the days following the 
slump. This in part accounted for the 
tact that the wheat was held so long 
after the harvest with the hope that the 
prices would go up again. Last year, 
iollowing a lean year, there was not 
the surplus to draw on, and one of the 
results is that the wheat crop has been 
more largely shipped out at this time 
than m any year in the past. This 
cash has largely gone to pay debts, 
and there is comparatively a very small 
amount of farmer cash in the banks 
today. 

In addition to this, the banks are not 
in a position to lend largely for any 
purpose As a consequence, there are 
those who have applied to the banks 
in vain for money to pay the premiums 


on their life insurance, and the policies 


have lapsed 
Conditions in Wheat Country 


In the wheat districts of western Kan 
sas and of certam parts « Oklahoma, 
there was a lack of moisture up to th 
first part of December, to such an ex 
tent that much of the wheat had not 
come up at that time. Since then there 
have been good snows, which melted 
slowly, and the moisture all went into 
the ground. If followed by favorable 
weather conditions, the wheat will give 
a fair yield, in spite of the late start. 
In other parts of the district, the farm- 
ing is more diversified, and other ele- 
ments enter in 


Except for the low prices conditions 
are favorable for the farmer He has 
had good crops, and the general condi- 
tions on the farm are good He is a 
better farmer than he was several years 
ago. and he is a lot better business 


man than he was before he encountered 
these hard times. He is thinking a lot 
more about thrift and savings and pro 





10 So. LaSalle St. 
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CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. : 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 





Northwestern 
National Life Insurance 
Company 
MINNEAPOLIS, MINN. 


A WESTERN, MUTUAL, ANNUAL DIVIDEND, 
OLD LINE COMPANY 


The Company for Policyholders and Agents 











‘* The Company of Co-operation” 
DES MOINES 


LIFE AND ANNUITY 
COMPANY 


We will insure the whole family! Any plan, any age, 
either sex! This is a service our men appreciate these 
days. If it appeals to you, write. 


HOME OFFICE, DES MOINES «-" si. IOWA 





TERRITORY—IOWA SOUTH DAKOTA 
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The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT““° MONTHLY INCOME INSURANCE. 


aaeee LATEST POLICIES AND AGENCY CONTRACT Bai a7\nes 
Openings OHIO, IND., KY, MICH. and W. VA. Write Columbus 





‘The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 
Thomas F. Daly, President 


Denver, Colorado 








HE MIDLAND MUTUAL LIFE INSURANCE 
Company of Columbus, Ohio, an established, con- 
servative, high-grade and progressive Middle 
Western Company, has been admitted to Pennsylvania 
and will thoroughly organize it at once. 
General Agencies will be established at places were 
territories can be arranged. 
Men of character may apply to their advantage and 
those with local acquaintance will be preferred. 
Address Home Office. 











Indianapolis Life Insurance Company 


(Purely Mutual) 
Operates in 
Indiana, Illinois, Michigan, Texas and Florida 
FRANK P. MANLY, President 
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CONDENSED 
Sixteenth Annual Statement 
OF THE 


FORT WORTH LIFE 
INSURANCE CO. 





OF 
Fort Worth, Texas 
ASSETS 
December 31, 1921 

Pirst Mortgage Loans on Real Estate.........cccccccccccsccccvccccccccescccs $1,231,541.81 
INT TRIM. | ohh tailed tileahbci teil aida ilalatasian aie visicnine'e baabibiadememananminilenininiaain wk. 518,318.61 
Premium Notes on Policies in Force...........ccccccccccccccccsccccccecceces 50,542.06 
ES CUNO TONGS TRON i oh. osc die cncbcreectoncevboscdatondscacence 114,500.00 
United States War Savings Certificates.............ccccccccccecscescceecs. 840.00 
Pt i a a ee 48,717.03 
OR, See Nn Sonik. ok occu dbus phenddekamanddadennindes suse 51,439.91 
Premiums in Process of Collection, Reserve Included in Liabilities...... 32,277.56 
ee De GUN I oo onciaocsevdcnticdeccantinedhessbaecenduesiuesscuc 2,061.31 

SEE. cai ee wdiiiins dine eidekicrienscantindiathdssGuaadhcdtewenss $2,050,238.29 
Less Assets Not Admitted...... COcceonnseseceesessecceerceesesoeaceeses 6,542.84 

RR LST OPER Eo OLY $2,043,695.45 

LIABILITIES 
December 31, 1921 

Legal Reserve on All Outstanding Policies in Force..............seceeeee . $1,666,062.00 
Reserve for Installment-Death and Disability Losses, Premiums Paid 
_ in Advance, and Unclaimed Surrender Values.............cccceccccecce 25,674.71 
I ee 37,500.00 
ek ee ee eR eRe a ens 15,550.05 
Death Losses Incurred, Proofs Not Received...........cccccceccccccccccccce 983.00 
Taxes, Bills, Commissions, SE SORE ebieiitindcnndicaddsontrenniioimen 15,250.00 
ES oh ads «cla ss 1 ona vikinceabadadibenavadegackednaaeuman 1,962.19 


Surplus to Policyholders- 
Capital Stock 


$108,010.00 


Unassigned Funds, Surplus.......................... 172,703.50— 280,713.50 
Total , s0nbeedh catndinedacepicsekdnedsteadbdbekeecuccéessedceuve $2,043,695.45 
RESULTS FOR 1921 
I ie oo hoc oe . $274,723.00 
ee ee ee 223,762.00 
FF eee 47,468.00 


a dividend of 10°; 
December 31, 1920. 


Paid to Policy Holders and Beneficiaries Since 
Organization Over 


having been paid in 1921 out of Surplus existing 


$925,000 














The Strongest Evidence of Public Confidence! 





In 
1921 | 
THE PRUDENTIAL 


made the 


GREATEST RECORD IN ITS HISTORY! 





PAID FOR BUSINESS 
Over One Billion, One Hundred Million Dollars. 


INSURANCE IN FORCE INCREASED TO 
Over Five Billion, Six Hundred Million Dollars. 


PAYMENTS TO POLICYHOLDERS 
Over Sixty-Eight Million Dollars. 


PAYMENTS TO POLICYHOLDERS SINCE ORGANIZATION 
Over Seven Hundred and Forty-Eight Million Dollars. 


The Prudential Insurance 
Company of America | 


Forrest F. Dryden, Home Office, 
President Newark, N. J 








Incorporated Under the Laws of the State of New Jersey 




















| are 


than he did in the | 
He still buys auto- 
needs them in 


tection these days 
days of peak prices. 
mobiles—where he 
business—but he is not doing as much 
joy riding as he did. On the whole he 
is in a much better mental condition to 
listen to arguments which made 
insurance worth while to him than he 
has been in the past. He has learned 
a lot in the war period about bonds and 
investments, and has come to under- 
stand that the farmer can enter that 
field of finance well as the man 
the town. 


as 


Debts Aid Sales 


found the 
been contracted 


Even 
have very 


Some agents 
the 


debts that have 
strongest basis for an appeal for life 
insurance coverage. In the case of a 
man having to put a mortgage on his 
place, he is told that there no ques- 
tion, if he lives, but that he will pay 
out, and save his farm. But he has 
been warned that in the event of his 
death, there very great danger that 
his wife would lose the farm. He is 
then shown how a straight life policy, 
costing but a small percent, will cover 
the possible and urged to provide 
the protection in behalf of his depend- 


1S 


is 


loss, 


ents. He thinks it is good business, 
and buys, often by increasing his in- | 
debtedness to do so. Agents who have 
based their appeal on the real needs 
of the farmer have reported good busi- 
ness, in spite of the fact that the 


“farmer has no money,” general agents 
reporting. 
Loans Less Than Expected 


It has been a gratifying thing that the 


| loans on policies have not been as large 


year as was expected. The 
to keep their money 
until they were compelled to spend it 
has had this effect on the borrowers. 
In the past, when money was plentiful 
and easy to get, the insurance policy 


during the 
general tendency 


| Was put up as collateral for a temporary 


not reserved to cover a real need 
During the tight 


want 
in an hour of distress. 
times, the attitude has changed, and the 
policy is kept for protection against 
times that may be worse. Thus is seen 
the peculiar condition of people bor- 
rowing when they need it most. 
It the prediction that these tight 
times will have a good effect on bor- 
rowing against the policy in the future. 


less 


1s 


Policyholders are learning the real 
|} value of having the cash value of the 
| policy as a reserve in the hours of real 


need, and will not lightly use the money, 
drawing on it only when absolutely 
necessary. 


Lapses Rather Heavy 


The lapses on the policies which were 
written during the peak price times have 
been large since the slump. Many of 
them were written as_ investments, 
rather than for protection. When the 
farmer found himself without funds to 
meet every-day expenses, he refused to 
add to his debts to carry an invest- 
ment. He therefore let the policy lapse. 
But the reports are to the effect that 
the policies that were bought by farm- 
ers for the purpose of protection are 
being kept in force as well as those of 
men in other occupations. 

As to the prospects for writing life 
| insurance among farmers in 1922, opin- 
ion of Kansas City general agents 
differs on some points, and agrees on 
others. It is agreed that the business 
will have to be “sold” this next year. 
It is also agreed that it will have to be 
sold on the basis of meeting a need of 
the farmer in protecting his interests, 
immediate and remote. The probable 
amount that will be sold is a question 
that there is a very large diversity of 





| 


| 
' 


“as good 
down to 


It ranges from 


opinion about. 
“pretty good” 


in 1921” and 
“punk.” 

“Tt will ali depend upon the individual 
agent.” thinks W. B. Davis of the IIli- 
nois Life. “Here is a report from a man 
who savs there is no business to be had 
in his district: 
port from a man in an adjoining district 
which says business is good. There is 
really no difference in the two terri- 
tories. One man has studied to 


as 


his | | 


life | 


in | 


and here is another re- | 


find 


Pebrenry 16, 1922 


| MEETS BUSINESS | NEED 


| vane OF PROTECTION SEEN 


Corporations and Partnerships Easier 
to Write for Business Insurance 
Under New Law 


CLEVELAND, O., Feb, 14.—With 
the elimination of the federal tax on 
business and corporation life insurance, 
the prospect for writing a constantly 
increasing volume of business insurance 


is much brighter than for some years 
past. As a matter of fact, business men 
more than ever realize the necessity ot 


such protection, as it has proved about 
the only security upon which they could 
realize much needed funds in several 
known instances. The great importance 
of actual protection of their businesses, 
seems to be the predominant 
present time 


however, 
| feeling at the 


Business Men Want It 


This was brought out emphatically by 
P. P. Ripner, superintendent of the 
Cleveland general agency of the Equit- 
able Life of New York, who said there 
is no question that business men are 
anxious to secure this form of insurance, 
but that in many cases the business op- 
pression and scarcity of ready funds is 
militating against their taking it. 

Mr. Ripner said there is no oe that 
the elimination of the federal tax has 
helped matters mz aterially and ‘his office 
quite a little of this form of 
| protection. oll of it is of a temporary 
| pature, he said, but it is taken with the 
| intention of taking permanant insurance 

just as soon as there is some relief in the 
financial situation. The depression has 
shown them the value of such insurance 

he said, as it has proved its value man) 

times within the past few years 


writing 


is 


Attitude More Favorable 


E. W. 
Massachusetts 
opinion that the attitude of business 
men toward business and corporation 
insurance is entirely different from what 
is was some time ago and they are now 
looking at the matter in a much more 


of the 
also of the 


Snyder, general agent 


Mutual, 


is 


favorable way. Mr. Snyder said his 
office is now writing some insurance ot! 
this kind and that the prospects for th 
future are much brighter than they have 
been in the past. 

Mr. Snyder feels that the removal ot 


the tax will operate to bring many mors 
business men to the point of seeing the 
protecting their plants and 
| businesses and that celidinas will find 
it easier to interest them from this time 


necessity of 


on 
Gradual Improvement Seen 

He agreed with Mr. Ripner that the 
general conditions now militate against 
the writing of this form of insuranc¢ 
more than anything else. Individuals 
and corporations hesitate to part with 
money for anything for which they do 
not see immediate need, although they 


b4 ‘ - al 
may be convinced of the danger ot al- 


lowing businesses to go unprotected. 


The belief on the part of most peopl 
that there will be 1dual improve 
ment in business and industrial circles, 
which will be permanent, is proving 
something, of a relief, however, and no 
doubt within a reasonable time this 
branch of life underwriting will resum«¢ 
its former status 
out the needs of his peopl . ind set him- 
self to meet the needs. The other is 
just trving to. sell life insurance 


policies. 





Has Entered Arkansas 
American Life of Chic: 
The state will be 
Hargis Walker of 
for Oklahoma 


North 1zo 
Arkansas. 
of William 


inager 


The 
is entering 
in charge 
Tulsa, state mi 








ier 
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THREE TEXAS CITIES — 
HEAR PRESIDENT SHUFF 


(CONTINUED FROM PAGE 1) 





Mr. Shuff chided the Texas insurance 
men as having been lax in their duties 
to their customers through encouraging 
too much borrowing on policies—given 
for the protection of their families. He 
said an insurance policy should be held 
sacred, and ought to be the last asset 
a man will touch to extend his credit. 
He declared the Texas insurance men 
should discourage so much borrowing 
on policies and thought that even 
though times are hard there are other 
ways of extending credit than through 
borrowing on that which was given for 
protection of loved ones. 


The Houston Congress 


Some three hundred insurance men 
from all parts of South Texas attended 
the annual sales congress of the South 
Texas Association of Life Underwrit- 
ers. The opening address of the meet- 
ing was delivered by Fred T. Wilson, 
a Houston attorney, who spoke on “Life 
Insurance as a Community Asset.” He 
said life insurance has a_ three-fold 
value as a community asset. First, the 
high requirements for life insurance en- 
courage better physical manhood. Sec- 
ond, the life insurance companies are 
enemies to everything that hampers 
health. Third, it is a foundation for 
credit and an indication of character. 

J. S. Smith, Aetna general agent, dis- 
cussed “Monthly Income” and said the 
trend of the public now is leaning 
toward that line of insurance because it 
appeared to offer a better protection to 
loved ones in that it guaranteed a stip- 
ulated amount to be paid monthly 
rather than a lump sum which in many 


cases is larger than the beneficiary has 
been accustomed to handling and in 
many cases resulting in leaving the 


loved ones open as prey for the design- 
ing sarks who make a living by robbing | 


others. Following this discussion Pres- 
ident Minton of the local association 
— ‘ 

+ 
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Provident Life 
Insurance Company 
Bismarck, North Dakota 
Insurance in Force, $13,500,000 








H. H. STEELE, F.L. CONKLIN, 


President retary 

Cc. L. YOUNG, H. B. BEACH, 
Vice-President Ast. Sec. and Actuary 
J. L. BELL, W. H. BODENSTAB, 
Treasurer Medical Director 














AGENCY CO-OPERATION 


through direct mail advertising is just 
me of the features which give Fidelity 
ld me a distinct advantage Last year 
> di ited 41,341 direct leads—all 





service ind its orig 


ol abled Fidelity to show 
1 per cent in paid busi 
ne¢ ! 

Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $203,000.000. Faithfully serving 


insurers since 1878 
A few openings for the right men 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, 
PHILADELPHIA 


Walter LeMar Talbot, President 











announced the subject would be fur- 
ther considered at the next meeting of 
the association. T. W. Vardell of the 
Southwestern of Dallas discussed the 
relation and cooperation between the 
home office and the agents. 


Many Noteworthy Talks 


Clifford G. Hall, general agent at 
Port Arthur, Texas, for the Volunteer 
State Life made a very interesting 
talk on fitting life insurance to a client’s 
needs. He used the chain illustration 
and made a separate talk on each link 
as representing a different purpose for 
which life insurance could be used. 
They included a monthly income policy 
for the purpose of carrying the family 
until all the children are educated; a 
lump sum policy to cover possible mort- 
gages on the home; monthly income for 
the widow after her children have be- 
come self-supporting and established in 
homes of their own; an old age pension 
providing maintenance for the man and 
his wife in their old age; business in- 
surance, which may be the most im- 
portant of all; educational endowments 
providing college educations for the 
sons and daughters; bequests to de- 
pendent relatives; and policies for the 
purpose of covering the inheritance tax 
on the estate of the deceased. 


LIFE INSURANCE 


[wo minute extracts from successful | 


sales talks that they had made were 
given by M. H. Davis, of the Union 
Central; F. W. Griffin, of the Great 
Southern: E. O. Hail, of the Aetna; 


W. T. Haver, of the Northwestern 
National; Jas. H. Shively, of the State 
Life; A, C. Bayless, of the Southland; 


Max Westheimer, of the Pacific Mutual; 


Guy McLaughlin, of the Franklin Life; 
R. M. Colquitt, of the Pan-American; 
and Miss Eva Walrath, of the Lincoln 


National. 


The Dallas Congress 


At Dallas the discussion of President 
Shuff was along the lines of that at 
Houston. He was introduced by Orville 
[Thorp who said Mr. Shuff was doing 
his office 


a great service in deserting 

and spending his money to tour the 
nation in the interest of the associa- 
| tion Mr. Shuff in reply declared it 
was Thorp who started that idea last 
year and the association found it so 


splendid that it is not likely to be dis- 
continued again 

Orville Thorp 
Life Insurance,” he 
showed the financial 
various persons im groups Irom 25 to 
75) «years This chart revealed some 
startling figures and was emphasized to 


spoke on “Program 
used a chart and 
condition of 


show the need of life insurance to take 
care of men when they grow older 
Thorpe on Fitting Needs 
He called on the insurance men to 


prepared to go to a man and figure 


with him in a business way just what 
kind of policy and for how much wouid 
be best in his particular case. He de- 
clared the essential basis for life in- 
surance to be providing tunds_ tor 
liquidating debts and taking care of 
the loved ones or himself in old age 
and said that the insurance agent 


should have these things in mind when 


he approaches the prospect He de- 
clared it a bad policy and a business 
blunder to try to sell, or even sell, a 
prospect more life insurance than he 


could carry. 

QO. S. Cumm 
life in 
i new era 
this class of 


ings talked on legal re- 
He declared that 
into effect with 
that an estate 
existence as if by magic 
when the policy is taken For the 
family man he called it a life insurance 
which guarantees happiness and educa- 
tion of his children and providing funds 
to care for debts which might sweep 
the family into drudgery 





serve ance 





had come 
insurance 1 


springs into 


Sounds Note of Optimism 


He urged the.agents to clean living, 
honest efforts and dealings, hard work 
and persistent efforts He counciled 
optimism, declaring that nothing could 
be gained by pessimism in tight times 
and poor business. He declared that 
the agents could accomplish more by 


working the smaller districts and urged | 


EDITION 











Everything Is Guaranteed 
Nothing Is Estimated 


Agents selling life insurance find it of distinct ad- 
vantage these days to sell policies that carry absolute 
promises backed by the legal guarantee of the cor- 
poration. 


The Indiana National Life 


Insurance Company 
Indianapolis, Ind. 


sells only nonparticipating insurance. It is bed rock life insur- 
ance with no frills or fancy adornments. It is the stuff that 
appeals to the people who want every possible dollar of protection 
they can buy for every dollar deposited as premium. 


Our 1922 program is a progressive one that contemplates a vigor- 
ous and systematic campaign for business. 


We have the policies and the agency contracts. 
We have the home office equipment and territory. 


We now need the men to carry the Indiana National banner into 
new strongholds backed solidly by the whole organization. 


Last year was a banner year in life insurance. This year will 
be a still better one. 


Address C. D. RENICK, President 


INDIANAPOLIS 


Open Territory for Illinois, Indiana and Michigan, with 
contracts that will interest you. 

















BIG MAN WANTED— 


For General Agency 
Opening in South Dakota 
March Ist 


We have a large number of OLD POLICY-HOLDERS}in this 


territory as leads for new business. 
THIS IS ONE OF OUR VERY BEST OPENINGS 


Give References 
and Insurance Experience 
in first letter 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


SAINT PAUL MINNESOTA 


Z. Southland Life Insurance Co. 


= DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 
























In Business Since 1862 








LiFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 


Insures all classes of selected lives, issuing policies on the ordinary, intermediate and 
industrial plan at all ages. It also insures against total and permanent disability. Policies 
of the company are made secure by reserves maintained on the highest standard, with ad- 
ditional contingent reserves providing protection against all emergencies. Information and 
Advice on any matter relating to Life Insurance is Available at any time through the 


Agencies or Home Office of this Company. 

















20 ow, THE NATIONAL UNDERWRITER 


February 16, 1922 








» 








The Close of the Day’s Work 


HEN you begin to figure up yourearn- All this and more we constantly strive to 
ings and recall the several reasons for give our agents. This coupled with good 
failures during the past year, you then more policy contracts and liberal commissions, is 
than any other time keenly realize the im- an incentive which should interest any am- 
portance of a helpful constructive home bitious agent who wishes to make the most 
office service that trains you to overcome of his salesmanship efforts. 


such failures. 


One of the vital elements which makes your 
day profitable is a harmonious working 
arrangement with home office officials and We would like to hear from several 


a direct co-operative spirit generously given. good men for important field positions 


Inter-Southern Life Insurance Compan 
JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 











A MILLION A MONTH IN MICHIGAN 


That is the record established by agents of the Detroit Life. That is our record of business written in Michigan 
each month during 1921. We are very proud of this showing. It is evidence of progressive co-operative effort. 
The Detroit Life has agencies and offices in most towns and cities in Michigan. Yet there are a few openings for 
high-class representatives in some Michigan communities. Any life insurance man or woman anxious to make a new 
affi-y ation will do well to communicate with us. 


HOME OFFICE DOWN-TOWN OFFICE 
Corner Woodward and Forest Avenues No. 1005 Majestic Building 
DETROIT, MICH. DETROIT, MICH. 
M. E. O'BRIEN, President JAMES D. BATY, Secretary and Treasurer 











The Companies That Stay Are the Companies That Pay 


When a company has proven its staying qualities, as the Western Reserve Life 
Insurance Company of Muncie, Ind., has, the agent who desires to be a general 
agent can think favorably of that institution. Permanent success can only be at- 
tained through a permanent connection. The companies that stay are the companies 
that pay the representative in the long run. 


WESTERN RESERVE LIFE INSURANCE CoO. 


J.H. Leffler, Acting President John W. Dragoo, Secretary Harry H. Orr, General Counsel 
MUNCIE, INDIANA 
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SECURITY LIFE INSURANCE CO. OF AMERICA 


ROOKERY, CHICAGO 


O. W. JOHNSON, President 


INSURANCE IN FORCE . / 4 ; ‘ » $37,000,000 
Assets . , , ‘ 4,074,586 


Payments to Policyholders since Organization . , , 3,453,460 


Openings for General Agents and Managers in Fifteen States 





Address S. W. GOSS, Vice-President and M ger of Ag i 








George Washington Life Insurance Company 


A Definite Territory 
A Liberal Contract 
Low Premium Policy Contracts 





Opportunities open in West Virginia, Ohio, Kentucky, Tennessee, Virginia, North 
Carolina, South Carolina and Georgia. Address: 


ERNEST C. MILAIR, Vice President and Secretary 














| them to spend a great part of their 
| time in those districts. 

| Barney Pearson closed the progran 
| with a talk on “America’s Greatest 
Need.” He urged the underwriters to 
attend congresses such as the one in 
session, never miss a meeting of the 
local association, closely cooperate in 
all matters which meant better condi- 
tions and more business. He pleads 
| with the agents to study the statistics 
of their own company and to sell their 
own company. He said an agent can 
no longer hope to get business by ridi- 
culing another company and said the 
life insurance policy must sell on its 
merits just like any other line of goods 
now. 


TO CONTiNUE ON SAME LINES 





Connecticut General Life Comments on 
the Practice It Followed in Its 
Sub-Standard Class 


| —— 





The Connecticut General Life in com- 
menting on its sub-standard department 
which it established Jan. 1, 1921, says 
that it seems best to continue to con 
duct this class of business along the 
lines originally laid down and to accept 
sub-standard risks only from those who 
are giving the Connecticut General all 
their life business and not from brokers 
or agents of other companies. The Con- 
necticut General says that it is not its 
intention to obtain a large volume of 
sub-standard business. It is endeavoring 
to enable its own agents to place with 
the company such under-average cases 
as they run across in their regula 
soliciting. In commenting further the 
company says: 

“Our agents should bear in mind that 
there are some impairments such as cer- 
tain types of heart murmur with hyper- 
trophy or cases of abnormally high 
blood pressure which the company does 
not feel prepared to accept for insur 
ance, even on a sub-standard basis, while 
there are others which can be accepted 
only with the elimination of any total 
and permanent disability benefit; as, for 
example, underweights with a_ tuber 
cular family history. Commencing with 
1922, in such cases as it is necessary to 
eliminate the Plan 1 Disability Clause 
from the policy, the rate per thousand 
will be reduced by 25 cents, which is 
contrary to our” former practice and 
which change will undoubtedly meet 
with favor. 

“As noted in our manual, the com- 
pany’s limits for sub-standard business 
are materially smaller than its limits for 
standard insurance and we are obliged 
to restrict the amounts to our own limit 
of retention as we have no facilities for 
reinsurance of this class of business.” 





Columbia Moves to Omaha 


The Columbia Life has transferred 
its home office from Fremont, Neb., to 
the second floor of the Iron building, 
Omaha. The move is made with the 
idea of better opportunities for pro- 
moting the growth of the company. 

The Columbia has been admitted to 
Minnesota and South Dakota and Sec- 
retary H. C. Mason expects to visit 
those states in March and establish 
local agency plants. 

The company’s 1921 premiums were 
$64,912, of which approximately ten per- 
cent were accident and health pre- 
miums. Operating on a legal reserve 
mutual basis the 1921 increase in sur- 
plus and dividends paid are shown as 
25 percent of premiums received during 
the year. Total assets are $205,372, and 
surplus is now $15,050. 


Life Notes 


The McNutt & Ferris general agency 
of the New England Mutual in Cleveland 
has moved from the Citizens building to 
larger offices in the new Bulkley build- 
ing. Several life offices have recently 
relocated in this growing retail district 

William J. Green, for nearly 20 years 
connected with the Philadelphia. Pa. 
offices of the Metropolitan Life. died Feb 
7 at a hospital in Philadelphia, after a 
brief illness He was 42 years old and 
well known in life insurance circles of 
the city 
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“All that its 
name implies’ 


The 


Square 
deal 


> 


Agency Contract 


Write for particulars. 





Home Office, Madison, Wis. 








HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 

27,000,000. The insurance effected during the 
year was over $40,000,000, or 639% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000 


W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohie and Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bidg. 
CINCINNATI, OHIO 
HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 











FEDERAL UNION LIFE 
Insurance Company 


Cincinnati, Ohio 


has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income” 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








Rates Reduced 


Premium rates reduced 
September, 1920. 


All leading forms of poli- 
cies written. 


Best of contracts toagents. 


Twogeneral Agencies open 
in lowa. 
Write for information. 





LOUIS H. KOCH, President 


National American 
Life Insurance Co. 


Burlington, Iowa 














LIFE INSURANCE EDITION 


SETS NEW PRECEDENT 





| PHYSICIAN IS RESPONSIBLE 


a 
Court Holds Examining Doctor Repre- | 


sents Company Until Application | 
Is Rejected or Approved | 


A jury in a Cincinnati court, by 
awarding the verdict against the John 
Hancock in the case of Benedict vs. | 
that company, has established a prin- 
ciple which is of great importance to 
liie companies. This particular case 


| was won on the theory that the exam- 


| ining physician of a life insurance com- 


| case, if upheld, would establish that the 


|SEES CONDITIONS IMPROVING 


members of the Southern Illinois 
Agency, of which he is in charge. Mr. 
| Kohl said that when peopk buy life 


| insurance it is usually on a rising mat 


| gathering rhese two home office men 


| on his views of life insurance. He told 


pany is a representative of the company 
as long as an application tor insurance 
is not approved or rejected, 

In the particular case at issue Mr 
Benedict was examined by the com- 
pany’s physician and was taken sick | 
two days later, the examining physician 
being present when he was taken ill 
and knowing about his illness. Three 
days later an operation was performed 
on Mr, Benedict, about which the phy- 
sician knew on the following day. On 
that same date the company approved 
the application and issued and _for- 
warded the policy to the general agent, 
who withheld it, knowing of Mr. Bene- 
dict’s sickness The decision in the 

id 
examining physician, whether actually 
being in the direct employ of the com- 
pany at a time other than making the 
examination, is a representative of the 
company until the application is ap- 
proved or rejected, and therefore his 
knowledge of the applicant is pre- 
sumed to be the company’s knowledge 


Bright Forecast Made by Emil J. Kohl 
at Northwestern Mutual Meeting 
at East St. Louis 


A bright forecast for the coming 
year’s business was made by Emil J. 
Kohl, general agent for the North- 
western Mutual, speaking before the 


ket, when business is good and prospects 
better. As the January production in 
his district was 80 percent over that of 
the same period last year, he has been 
led to believe that the business has re- 
covered and can now look forward to a 
brighter period. 

Chis was the annual convention of the 
southern Illinois agents and the local 
agents from 30 counties in the southern 
part of the state gathered in East St. 
Louis last week. Dr. Wm. Thorndik« 
and M. H. O. Williams were present 
from the home office and addressed the 


emphasized Mr. Kohl’s statement and 
predicted that things will immediately be 
on the upgrade in all lines of business 
Mayor M. M. Stephens of East St 
Louis was the guest of honor at the 
noon luncheon and addressed the agents 


of his conversion from fraternal insur 
ance to the idea of old line protection 
and outlined a layman’s views of life 
insurance, 


Fort Worth Life’s Figures 


[The annual statement of the Fort 
Worth Life shows assets $2,043,695; 
capital stock, $108,010; net surplus, 
$172,704; its insurance in force is $15,- 
713,592 It gained $274,723 in assets, 
$223,762 in reserve and $47,468 in sur- 
plus. The Fort Worth Life has some 
distinguishing characteristics When 
it was organized there was no promo 
tion fee. A large majority of the stock 
is still owned by the men who organized 
it. It has not purchased the business of 
any other company. Its insurance has 
all been written by its own agents. The 
company has made a very excellent 
record. 
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1867 EQUITABLE LIFE 192? 


Insurance Company 


OF IOWA 


Results of 1921 
Insurance in Force re $286,934,616.49 
es. 5 ca pedbdeee es ..$ 39,234,839.04 
Ratio of Actual to Expected Mortality............34.7% 
68% of all business written since organization still in force. 


For information regarding Agencies 


Address:—Home Office: Des Moines 











Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge that will 
be met by every Fearless Agent who Grasps the Fact that 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


Seventy-seven Years of Faithful Service 

















Central States 
Life Insurance Company 


St. Louis, Mo. 





Insurance in force - - $58,000,000.00 





JAMES A. McVOY. 


Vice-President and General Manager 








$50.00 A WEEK FOR LIFE 


while totally disabled from either injury or illness. $6,000.00 
for death by ordinary accident,$12,000.00 forTravel accident 


AND IT ONLY COSTS $56.00,PER YEAR 
Our top salesman made vn es py last year. Does it in- 
——_————— terest you so write ————__—_- 


BUSINESS MEN’S ASSURANCE COMPANY 
w.T 


. GRANT, Vice-President. KANSAS CITY, MISSOURI 














Are You Permanently E'stablished? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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Dedicated To One Purpose 


—A Better Reinsurance Service 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no probationary period 
Payments, begin immediately on approval of claim—no probationary period. 
Monthly payments, lifelong, conditioned on permanence of disability. 
Immediate waiver of future premiums—no waiting until next anniversary 


Full amount of insurance paid when insured dies, without deduction for dis- 
ability payments or for premiums waived. 


This new disability provision brings the service of America’s oldest legal re- 
serve life insurance company still closer to the needs of the insuring public 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York 

















Rates per $1000.00, age thirty, includes Double Indemnity for accidental death from any cause 
and a premium waiver with $10.00 monthly income disability. 


Ordinary Life........ ee Endowment Age 50...... $44.82 
20 Payment Life......... 31.12 Endowment Age 55....... 33.15 
20 Year Endowment...... 44.82 Endowment Age 60. ...... 29.52 
Coupon Bond............ 35.71 Endowment Age 65....... 25.78 
Endowment Age 85....... 22.37 Endowment Age 70....... 20.42 


District Manager wanted for Cincinnati and surrounding territory. 
THE GEM CITY LIFE INS. CO., Dayton, Ohio 














To the Man Who Is Willing—and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence for 


the FUTURE 
For Contracts and Territory, Address 


H. M. HARGROVE ~- President 


Beaumont, Texas 











More Than 1%4 Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this company. A study of the 
following growth in ten years is invited: 


Jan. 1, 1911 Jan. 1, 1916 Jan. 1, 1921 
Assets $ 5,614,764 $10,279,663 $ 22,885,957 
Policies in Force 371,106 613,615 1,277,277 
Insurance in Force 49,245,028 89,596,833 251,594,364 





Attractive opportunities open to agents in Ohio, Indiana Kentucky, 
West Virginia, Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 








UNDERWRITER 


TO HOLD AGENCY CONVENTION 


| Midland Mutual Life of Columbus, O., 


Will Have Its Men Together 
Early in March 


The Midland Mutual Life will hold 
its agency convention at the home office 
March 3-4. The program 1s as follows 


Friday, March 3 


Presiding: S. B. Garwood, Columbus, 0. 


Singing—Led by Prof. F. M. Taven 

How to get started in new territo 
Discussion by the convention. Discussion 
losed by H. P. Jeffers, Columbus. 

Hiow to make ‘ 





Reeser, Akron 





icy vs. Long term endowments. 


Soliciting by “The Mowrer Method’ 
Rm. A. Tuttle, Cleveland Discussion* t 
the convention 

“Ventilate” Tell an insurance story, 
relate t per nal Xpet 1 or co 
tribute in idea—open Oo a I R 
Marshall of Lima will lead, followed by 
ky. R. Cavanaugh of Jacks Mi 

Second Session—Presiding, W. S. Jan- 
son, Canton, QO. 

Singing, by tl Toledo Frog Cl 


\ the wor. 
How to Find Prosp« s—C. B. Aldridge 


of Cleveland agency and K. I. Dickerson | 


of Newark. 
Some Aspects of the Science and Art 


of Selling Life Insurance Cc. A. Norton, 
Cincinnati 

Some Psychological Phases of Life 
Insurance Salesmanship Carleton lk 
Ich le Detroit. 


The Midland—Wherein It Differ L. C 
Hammond, Michigan Agen 
and Actuary J. Charles Rietz. 

Savings Bank Account in Connection 
with One's Life Insurance Policy KE. O 
Mowrer, Akron, 


Third Session, Friday evening—Ban- | 
quet and Smoker. 

Greetings to the Convention—President 
W. ©. Thompson. 

Address, “Business Courtesy”"—Dr,. C 


N. Chaney. - 
Presentation of 1921 Leader Club and 
Marathon Certificates—Dr. EK. J. Wilson 


Saturday, March 4 


Singing—Led by Prof. F. M. ’ 
ysis of Midlar 

Contracts—C, C. Nort “lev d 
The Constructive Trinity J. Gi. Monroe 
zife Insurance, A World Safety Zo 
J \. Brady, Cleveland. 

Midland Expansion by First Vi 
President Harry B. Arnold 

Impromptu Hour—Opened by Secretary 





Steinman, followed by Dr Weihrauch, 
Messrs. Tice, Woodhams, Stillson, Trump 
MacPheron Lust, E., CC. Janson ind 
every one who will. 


St. Louis Office Moves 


\. F. Sommer, of the Metropolitan 
Life, at Cincinnati, has announced the 
removal of the branch office of which 
he is manager from. the Pelephone 
Building to the Dixie Terminal Build- 
ing. This branch of the Metropolitan 
will occupy 210 square feet of floor 
space on the ninth floor in the Fourth 
and Walnut street corner of the build- 
ing. This is one of the best and most 
up-to-date office buildings in the city 
It is the terminus of the various electric 
gailway lines which come into Cincin- 
nati from the Kentucky cities across 
the river. This building is now only 
partly finished and occupied but it has 
several insurance offices already located 
in it. sesides the Metropolitan, some 
of these are the General Insurance 
Agency Company, the Equitable of 
lowa, the Inter-Southern Life and the 
London Guarantee and Accident 


To Vote on Increasing Capital 

At the annual meeting of the directors 
of the Connecticut General a vote was 
passed instructing President Robert W 
Huntington to call a special meeting of 
the stockholders to vote on the proposi- 
tion of increasing the capital stock of 
the con pany from $800,000 to $1,000,000. 
\ call for the meeting will be issued by 
President Huntington for March 11. 
The same directors and officers were 
re-elected this vear for the Connecticut 
General. 


L. L. Adams, superintendent of the 
Kansas Citv branch of the Metropolitan 
Life, has been appointed chairman of tie 


finance committee for the convention of 
the International Sunday School Asso- 
ciation to be held there in June, Ww. 


Frank Geniry. of Mill, Gentry & Mill 
representing the New England Life, is 


! head of the entertainment committee 
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Capable Policy-Placers 


Can always find a satisfactory oppor- 
tunity for work with this Company in 
good territory—men who can collect 
the premiums as well as write the ap- 
plications. Why not make inquiry 
now? 

Union Mutual Life Insurance Co. 

PORTLAND, MAINE 
Address: ALBERT E. AWDE, Supt. of 


Agencies 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual values, 
makes an Insurance Proposition which in 
the sum of all ite Benefits, is unsurpassed 
or net low cost and care of interest of all 
members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 




















ACTUARIES 


ee F. CAMPBELL 


CONSULTING 
ACTUARY 


343 S. Dearborn St. 
Telephone Harrison 3384 


CHICAGO, ILL. 

















ARCUS GUNN 
CONSULTING 
ACTUARY 
29 S. La Salle St. CHICAGO 
Telephone, Randolph 7684 











—_— J. HAIGHT 


CONSULTING 
ACTUARY 


810-813 Hume-Mancur Bldg 
INDIANAPOLIS 
Hubbel! Building, OES MOINES, LOWA 








| peas C. HARVEY 
CONSULTING ACTUARY 
Chemica! Building ST. LOUIS, MO. 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves Surrender Values, 
etc., Calculated. Valuations and Exam- 
inations Made. Policies and all Life In- 


surance Forms Prepared. The Law of 
Ireurance a Specialty 
Colcord Bldg. OKLAHOMA CITY 








J H. NITCHIE 
. 


ACTUARY 
1523 Association Bldg. 19S. LaSalle St. 
Telephone State 4992 CHICAGO 








CHARLES SEITZ 
* CONSULTING ACTUARY 


Author of 
“System and Accounting” 
209 So. La Salle St. CHICAGO 











REDERIC S. WITHINGTON 
Consuttine Actuary 
402-404 Kraft Building 

Tel. Wainat 3761 DES MOINES, IOWA 








600 Gates Building 


jan E. HIGDON ) Actuaries & Examiners 
OHN C. HIGDON | uGate Building 
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“Miracle of Life Insurance” | 


[\ a recent laudatory article written by the editor of a 
magazine for salesmen, “How to Sell—and What,” 
The Columbus Mutual Life Insurance company of Colum- 
bus, Ohio, was declared to be the “Miracle of Life Insurance” 
because of its success in reducing cost of insurance and 
building up its surplus. Other companies in time, the 
editor predicted, will be obliged to adopt the methods 
inaugurated by President C.W. Brandon. “The accom- 
plishments of Mr. Brandon are the marvel of insurance 
men,” he wrote. ‘They never thought it could be done. 
Now they are laying their tributes at Mr. Brandon’s feet.” 


So great has been the demand for this magazine article 
that it has been republished in pamphlet form. A copy 
will be sent free to any one writing his name and address 
in the margin of this notice and forwarding to the Home 


Office. 


The Columbus Mutual continues to astonish. In 1921, 
it issued practically the same volume of new business as 
in 1920, the “‘wonder year.” It showed a gain of 25% in 
total volume, a gain of 33% in assets and a gain of 45% 
in surplus. Policy dividends were 50% greater than total 
death losses. The annual report is now ready for distri- 
bution. Get a copy. 














Chicago National Life Insurance Company 


CENTURY BUILDING, STATE AND ADAMS STS. 
JUST LICENSED BY ILLINOIS STATE DEPARTMENT 
First 10,000 shares sold, over $100,000 deposited 
with State 


WANTED: First class agenc) man: must 
be of undoubted experience and ability 








ECRET OF OUR 
UCCESS IS 
ExVICE 


S We have a contract for you under which your 
One income will be limited only by your activities 
A REAL PROPOSITION FOR A REAL MAN 

DETROIT 


FEDERAL CASUALTY COMPANY, micticin 


| Cash Capital, $200,000.00 V. D. CLIFF, President 

















The Masonic Mutual Life Association 
Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 
Select work, with big returr * to hie zh ef ss representatives. For terms | 
a Titer} te 


to ; 
WM. MONTCOM ERY, President and Gen. Mgr. 
Washington, D. C. | 





New Masonic Temple 
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U NDERW RIT ER 


Another pra select your company 
with care. Having selected your com- 
pany, stay with it. The agent who is 
here, there and everywhere is unsuc- 
cessful. Stay with the company you 
find the best, and you will have done 
one of the greatest achievements in the 


world.” 





Selling Women Prospects 





An interesting and unique outline of | 
the methods used by a woman in the | 
sale of life insurance to women was 
made by Miss Eva Walrath, of the 
Lincoln National Life, who spoke as 
follows: 

“Most of my sales have been to 
women, and have been made through 
appeals to their instincts. First, | 
divide the women into three classes 


unmarried women; middle-aged 
and married women 


Young, 
unmarried women; 
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President Shuff’s Talk 
The congress was closed by Presi- 


dent Shuff of the National Association, 
with his appeal for greater association 


effort and accomplishment. Mr. Shuff 
spoke of the eminent position occu 
pied by life insurance in present day 
affairs and of the value of associations 


of field men in the fulfilling of this posi- 
He said in part: 

great plan of salesman 
thing 1S being sold to the 
world The minister sells his sermons, 
the banker his money, the mer- 
chant his merchandise. We are trying 
to sell a man insurance to take care 
those that may depend upon him when 


tion. 
is a 
ship. Every 


“Ours 


sells 


ol 


he is gone. You must be sold to your 
business for you will never get any- 
where unless you have been sold to 
your business. You might get a sign 
from above, some vision, some inspira- 
tion 

“The national Association of Under- 
writers represents an ideal. We have 
organized associations all over the 
country. Over 15,000 agents in America 
belong to the life underwriters asso- 
ciation and are producing 75 percent 
of the business produced, while ther« 
are 185,000 agents, the other 170,000 
| producing 25 percent. It is a badge of 
honor to belong to it, you are made 
| ot the right stuff yourself. If you are 
in the insurance business to get rich, 
quit! We are rendering sérvice. The 
church is the greatest institution on 
earth and yet we are doing what the 
church can’t do. We are making a man 
unselfish. The marriage vow to me is 
as sacred as anything on earth. We 
can improve the marriage vow. As the 


‘The young woman usually thinks of 
only one thing, and that is some young 
man. Everything centers around him. 
Her whole aim is to marry. So I link 
marriage, the known thing, to life in- | 
surance, the unknown thing 1 show 
how cash values may be used for her 
trousseau; for her to take a boat trip 
from Houston to New York, and on 
that trip perhaps meet the only man 
worth while and, getting more serious, 
I tell her girls lose their best chances | 
of marriage by not showing thrifty 
habits; that men fear marriage on ac- 
count of expenses: that she will be the 
biggest factor for good or evil in her 
husband's life \lso that she will not 
feel she ought to forego marriage on 
account of having a mother to support 
if she gives this insurance to her 
mother to take the place of her income 


which ceases when she marries 


Easier to Sell 
the Older Women 





Issued by the 





BEN H. BERKSHIRE, President 





CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 


NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 
P. R. SCHWEICH, Sec’y and Supt. of Agencies 


A New “Ordinary Life Select” Policy 





The Company Will Pay 
For Natural Death - - $10,000.00 For Accidental Death - - - $20,000.00 
For Total and Permanent Disability, a monthly income to the inoured of - - - 200.00 
For Major Surgical Operations (Maximum) - - 200.00 
For Loss of Right Arm above Elbow or Loss of Either Les ahave the | Knee - - 5,000.00 
For Loss of Right Arm below Elbow or Left Arm above Elbow - - 3,000.00 
For Loss of Either Leg below the Knee - - - - 2,500.00 
For Loss of Left Arm below Elbow or Loss Entire Sight Either Eye - - - 2,000.00 


{| 





‘The older unmarried woman ts 
easier to sell, and | talk to her along 
the line of projecting her income into 
the future when she gives up business 
life. She knows she will have no man 
around to foot the bills, and she fears 
dependency, Then, too, she on been | 
lenied what ev natural woman longs 
for, and that is, her own home instead | 
f one bare room in some ugly flat. | 
Her objecti in life is a pretty cozy, | 
little bungalow, with a sweet smelling 
flower garden; a place where she may 
go to relax after all her strenuovs busi- | 
ness life So | sell her all this through | 

| life insurance 
wt married woman's parental in- | 
stinct is usually the strongest. | ap- | 
peal to her throvgh her son or daugh- | 
ter An ‘Educational Fund.’ I sug- | 
zest this for boy and girl. Perhaps | 
she might not live to see those beloved 
youngsters grow up and reccive their | 
education \n : _ because she has been | 
such a good wife, her husband is apt to | 
think all women were like her, and | 
marry again, and this  step-mother | 
might not do well by these step-chil- 
dren. If she provides a sure and safe 
fund for their education, she will have | 
absolved her responsibility, for educa- 
tion is a heritage which nothing can 

destroy.’ 


| 
| 
say 


man grasps the hand of that wonderful 





girl he promises to protect and keep 
her so long as he shall live. We can 
write an income policy which will pro- 
tect her as long as she may live 
Cocperation and 

Contribution Needed 

“My message is a failure unless you 
cooperate and ; believe that you are 
desirous of making your insurance busi- 
ness more than just the idea of making 
a living. You ought to make it so that 
the world will think well of your pro- 
fession and the company whic you 
represent Chey think of the man that 
is the weakest link in the chain. You 
get more from the contribution you 
make by bringing him up to the stand- 
ard because that is what you come for. 
If you are getting anything out of your 
organization it is 4use you are mak- 
ing contribution Trust to God to 
give you returns The man that does 
not believe in God ou nt to resigi 
trom insurance. He has no vision. It 
is a divine right to be connected with 
in insurance company that is almost in- 
fallible. I wish vou felt as I do about 
our business Che world is in a great 
chaos Wi have to reorgan re 
America.” 

Penn Mutual’s Convention Plans 

The Penn Mutual Life will hold its 
seventy-fiith convention at the home of 
fice, May 23-25, with 450 field represen 
tatives, it is expected, in attendance 


Busine ss sessions will be devoted to a 
liscussion of salesmanship, extension of 
life and develop- 


ment of new nents 


insurance, protection 
rorms to meet require! 
ditions of |! 


MUISINESS 


of changing con 


New Company in Business 


The Capitol Savings Life of Colum- 

{ bus, O.. which was licensed Dec. 31 and 
began business Jan. 3, has subscribed 
capital of $200,000 and $100,000 paid up. 
Its paid in surplus is $50,000. The or 
nization expense is limited to 5 per- 
cent on the first $100,000 and 10 per- 
cent on the second. Policies are issued 
on the American 4 percent table. J. B. 
Wolf is general manager and F. A 


| Draper is actuary 
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Bankers Life Company 
Leads 
Entire United States 


The only Life Insurance Company in 
America, writing $100,000,000 a year 


or more, to show a gain over 1920 
(Excluding companies writing industrial insurance) 


Paid-for business for 1921 (Issued, increased and restored) $111,000,000 
Paid-for business for 1920 (Issued, increased and restored) 95,000,000 
ee ; renicnew sed oe aaa $ 16,000,000 


Bankers Life Company 
GEO. KUHNS, Pres. Des Moines, lowa 


~ 




























ey Hotel la Salle bes 


Chicago’s Finest Hotel 
Hotel La Salle has won this 


title with an experienced and 
critical public because of its 
happy blend of old and 
new ideals. 


Hotel La Salle 


answers every modern demand 
in equipment, cuisine and serv- 
ice with nothing lost of old 
fashioned hospitality and home- 
like comfort. 
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American National Insurance Company 


OF GALVESTON, TEXAS 


SHEARN MOODY, 
Vice-President 


W. J. SHAW, 


W.FL. MOODY, JR. 
Secretary 


President 


FINANCIAL STATEMENT, DECEMBER 31, 1921 


ADMITTED ASSETS LIABILITIES 

Real Estate Owned.............. $ 896,517.61 Net Reserve, American Ex- 
Mortgage Loans (First Lien). ..... 4,108,612.42 perience (3 and 3}4%).......-+++ $9,261 807.63 
SEE DD. snccnsscaneessess 1,000.00 and Contingent Reserves 204,251.00 
Loans Made to Policyholders (on Reserves for Death Losses in 

this company’s Policies)... .....1,198,944.47 Process of Adjustment or 
EN RAT -. 20. .3e536,822.42 Adjusted and Unpaid .. 105,608.25 
Se OO MI cccccnessuve ‘ «1 463,977.37 Reserves for Taxes............... 199. 129.51 
Certificates of Deposit.......... 6,908.28 All Other Liabilities. ..... 58. 244.72 
Interest Due and Accrued........ 237,661.04 Capital Stock...... 000.00 
Deferred and Uncollected Pre- Assigned Funds..... 243,252.00 

miums (Less Loading)........... 221,999.36 Sur _— iaiabiniintetaiichd 1,070,643.81 
All Other Assets....... vein 493.95 —_———_— 

cosmeemnsinatian Surplus to Policyholders .. 1,8613,895.81 
TOTAL ASSETS ...$11,672,936.92 TOTAL LIABILITIES. ... ..$11,672,936.92 


Ordinary and Industrial Life Insurance in Force, $157,699,773.00 
Operates in Nineteen States and the Republic of Cuba 


‘“‘ANCHOR TO THE ANICO”’ 











BETTER PROTECTION 


The liberalization of our Disability and Double Indem- 
nity provisions enhances the value of Guardian Protec- 


tion and equips our Agents for greater production. 

Total Disability will be presumed to be permanent when it has 
existed continuously for three months, irrespective of cause. 

Double Indemnity will be issued for the entire life of the policy 
contract. 

On all forms of endowment policies the disability income will 
extend beyond the endowment period during the lifetime and con- 
tinued disability of the insured. 


Another example of progressive service. If you want to know more 
about what uardian is doing for its policyholders and agents, 


ADDRESS: 
T. LOUIS HANSEN, Vice-Pres., or GEO. L. HUNT, Supt. of Agencies 


The Guardian Life Insurance Company 


OF AMERICA 
Established 1860 under the Laws of the State of New York 


Home Office 50 Union Square, New York 














MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 


WORTH KNOWING 


A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause, $5,000, the face of the Policy 
will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or double 
the face of the Policy, will be paid. 


THIRD, that in case of death from certain specified accident, $15,000, or 
THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental injury, 
the Company will pay direct to the insured at the rate of $50 PER WEEK dur- 
ing such disability, but not to exceed 52 weeks, after which the weekly gy 4 


will be at the rate of $25 PER WEEK throughout the period of disability. 
insurance do MORE? And why should any man be satisfied with a policy be 


would do less? 
Annual Premium, Age 35, Ordinary Life, $128.05. 
Twenty Payment Life, $167.10. Twenty Year Endowment, $235.10. 


UNITED LIFE & ACCIDENT INSURANCE CO. 
Home Office, United Life Building Concord, New Hampshire 








WANTED 
WE WANT A MANAGER 


in every important center in Indiana where we 
are not represented. Only men of ability and 
probity will be considered. We offer liberal 
commission contracts to agents and salable 
policies to the public. The proposition we 
































offer is unusual. Correspondence confidential. 


GARY NATIONAL LIFE INSURANCE COMPANY 


Gary, Indiana 
WILBUR WYNANT, President 





























A Base for Success 


While it is true that a man’s success or 
failure depends, in the final analysis, 
upon himself, it is also true that outside 
influences often play a large part in 
hastening or hindering success. 


The outside factor that most influences 
his progress is the base on which he 
builds. From among the many going 
concerns in different lines of endeavor, 
he must make a selection, and upon the 
wisdom of his choice*-upon the sound- 
ness of his judgment as to which base 
is of the best character, offers the great- 
est future possibilities and the broadest 
scope for his particular abilities—de- 
pends, largely, the length of time it will 


take for his inherent capacity for success 
to assert itself. 


Nowhere will an aggressive man who 
wants to build a permanent, steadily in- 
creasing income find a better base on 


which to build than the Central Life 


of Illinois. 


There he finds a successful establish- 
ment of fine character, broadly organ- 
ized to give him every assistance in 
making his start and then seeing him 
through to the finish. Young, vigor- 
ously growing, and capably managed, 
the company offers an opportunity 
where a man’s ability finds capacity em- 
ployment as rapidly as it is developed. 


OTTAWA, ILLINOIS 





